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Celebrate With Us 
® 


Next June this Company will celebrate its Eight- 
ieth Anniversary with a great Convention in Phil- 
adelphia, to be attended by Field representatives 
from all parts of the country. 

The PENN MUTUAL has places for capable, hard- 
working men and women who are devoted to the 
highest ideals of life insurance. Contracts are 
satisfactory, and the conditions and atmosphere 
of a PENN MUTUAL agency relationship are of the 
kind that creates enthusiasm and assures per- 


manency. 
The Penn Mutual 


Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 








We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential 


Address Box 54, THe Spkcraror, 
135 William Street, New York. 
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Entering New 
Territory 


Unusually attractive General Agency open- 
ings as follows: 
1in No. Carolina 1 in Louisiana 
2 in Georgia 1 in Arkansas 
2 in Tennessee 


Long time renewals—Assistance in organ- 
ization work—Training Schools for agents— 
Policy contracts and rates as good as the 
best. 


Address: W. CASWELL ELLIS, 


Vice-President and Agency Manager 


Southeastern Life Insurance 
Company 


Organized 1905 


Greenville South Carolina 
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THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV. 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


|IHAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


130 William St. New York City 
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THE SPE CTATOR 


NOWHERE  fast_ 


OUR earning ability may be 100 horse power, yet, you 
, may be developing only 20. It may be caused by terri- 
Here’s the Successful Man! torial restriction. A general agent may be taking a large por- 
tion of your earnings. It may rest with the service you provide. 


Perfect Protection is the service designed for the successful 
underwriter. It goes where he goes and commands enthusi- 
astic approval everywhere, for it appeals to the prospect 
ve. who could not be interested in life insurance alone. It is an 
) eo wy adequate service which does not limit either selling ability 
i rn 








or earning power—for, beside Perfect Protection, the Reliance 
eS) Agency Contract gives the right of unencumbered commis: 
® sions and the freedom of Reliance territory. 


In 1925 Need one question the Perfect Protection Man’s enthusiasm 
n 1 oe aieeed and prosperity ? 
One Perfect Protection Man paid for $2,821,562. 


fe) i >. ur O he raid 
oe dais ein +7 athens oat tac ones Perfect Protection Men are not geared to “‘snail pace’’ pro- 


9 orover $2 30, and 
ray nage cm ea 1630 under- gress. Neither is this institution content that its underwriters 


in the entire organization of over 650 unc 


eo ee ee be other than successful in their profession, representative of 
Reliance Life and responsive to the opportunities it affords. 




















If you are further interested in the Perfect Protestion Man’s prosperity, write for our booklet, “Perfect Proteétion—How and Why.” 
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WINS IN SUPREME COURT 


Mutual Benefit Tax Case Upheld 


RESERVES ARE INVESTED CAPITAL 


Life Companies All Over Country Involved 
in Excess Profits Tax Case 

The United States Supreme Court has just 
rendered unanimous decision in favor of the 
Mutual Benefit Life Insurance Company in the 
Federal War Excess Profits Tax Test case of 
Mutual Benefit Life Ins. Co. v. Duffy. 

The supreme court, in its opinion written by 
Justice Sutherland, affirmed the decision of the 
Circuit Court of Appeals for the Third Cir- 
cuit, sustaining the judgment rendered in favor 
of the plaintiff by Judge Rellstab in the Fed- 
eral District Court for New Jersey on Febru- 
ary 19, 1924. 

The tax of $83,779.70 in dispute in this case 
resulted from the Government’s refusal to rec- 
ognize the company’s policy reserves, or any 
part thereof, as invested capital under the War 
Excess Profits Tax provisions of the Revenue 
Act of October 3, 1917. The appeal was heard 
on writ of certiorari last month, former Su- 
preme Court Justice Charles E. Hughes argu- 
ing for the company. 

This favorable decision is of widespread im- 
portance to the life insurance companies of the 
United States. Many of them, including nearly 
all of the large companies, have similar cases 
pending in the courts or before the United 
States Treasury Department. In the Govern- 
ment’s petition to the supreme court for a writ 
of certiorari in the Mutual Benefit case, the 
then solicitor-general, the Hon. James M. Beck, 
stated: “A determination of the question by 
this court will establish a rule for the settle- 
ment of these cases.” 


The complete opinion of the supreme court 
in the Mutual Benefit case, as handed down at 
Washington yesterday, is as follows: 


This case arises under the Revenue Act of 
1917, Cc. 63, 40 Stat. 300, 302-306, imposing upon 
every corporation, partnership and individual a 
war excess profits tax. The pertinent pro- 
visions of the act are as follows: 

“Sec. 201. That in addition to the taxes un- 
der existing law and under this act there shall 
be levied, assessed, collected, and paid for each 
taxable year upon the income of every corpora- 
tion, partnership, or individual, a tax (herein- 
after in this title referred to as the tax) equal 
to the following percentages of the net income: 

Twenty per centum of the amount of the 
net income in excess of the deduction (deter- 
mined as hereinafter provided) and not in ex- 
cess of fifteen per centum of the invested cap- 
ital for the taxable year; * * * 

Sec. 203. That for the purposes of this 


(Concluded on page 10) 








ORGANIZATION FORMED 
Association of Casualty and Surety 
Executives Gets Under Way 


A. DUNCAN REID ELECTED CHAIRMAN 


J. Arthur Nelson Becomes Vice-Chairman 
—Executive Committee Already Chosen 
The long-heralded Association of Casualty 

and Surety Executives was organized at a 

dinner meeting held in the Waldorf-Astoria 

hotel, New York city, on Tuesday night of 
this week. A. Duncan Reid, president of the 

Globe Indemnity Company, was elected chair- 

man of the Association, and J. Arthur Nelson, 

president of the New Amsterdam Casualty 

Company was made vice-chairman. No sec- 

retary-treasurer has as yet been selected. 
The executive committee of the new body is 

composed of Mr. Reid as chairman and the 
following members: J. Arthur Nelson, presi- 
dent, New Amsterdam Casualty Company; 


A. Duncan Rem, PRESIDENT, GLOBE INDEM- 
NITY COMPANY 


Louis F. Butler, president, Travelers Insur- 
ance Company; T. J. Falvey, president, Massa- 
chusetts Bonding and Insurance Company; 
Frederick Richardson, United States manager, 
General Accident, Fire and Life Assurance 
Corporation; Charles C. Bowen, vice-president 
and secretary, Standard Accident Insurance 
Company; R. R. Brown, president, American 
Surety Company. The executive committee 
has been charged with the duty of drafting 
the by-laws and the constitution of the new 
Association of Casualty and Surety Execu- 
tives. 

The organization itself is a voluntary one 


(Concluded on page 25) 
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ILLINOIS TAX DECISION 


Companies Win Important Case in 
Supreme Court 


GROSS DISCRIMINATION CHARGED 


Tax Favored Domestic Companies and Vio-= 
lated Fourteenth Amendment 


The decision of the United States Supreme 
Court in the Illinois Tax cases was briefly men- 
tioned in THe Spectator last week. A com- 
plete report of the decision is appended here- 
to: 

Wasuineron, D. C., November 24.—Regula- 
tions under which a foreign insurance com- 
pany may be admitted to do business in a State 
lie in the discretion of the State but, once ad- 
mitted, such companies may not be subjected 
to taxation grossly discriminating in favor of 
domestice corporations, the United States Su- 
preme Court declared in reversing the decision 
of the Illinois courts in the Hanover Fire In- 
surance Company case. The case arose from 
an attempt by State taxing officials to impose 
the tax on net receipts of foreign companies at 
100 per cent, instead of at 50 per cent of a 
debased value, under section 30 of the law 
passed in 1869. Some $25,000,000 are involved, 
all told, the State having instituted some 250 
suits for the collection of back taxes under an 
interpretation by the State courts holding that 
the law was an occupation tax. 

Admitting, as held by the Illinois courts, 
that the tax was part of the condition under 
which a foreign company could enter the State, 
the supreme court, in its decision to-day, pointed 
out that the power of the State to regulate ad- 
mission is qualified by the State’s inability to 
exact as a condition of the companies engaging 
in business within its borders that rights se- 
cured to it by the constitution may be infringed. 

“In subjecting a law of the State which im- 
poses a charge upon foreign corporations to the 
test whether such a charge violates the equal 
protection clause of the Fourteenth Amend- 
ment,” the court said, “A line has to be drawn 
between the burden imposed by the State for 
the license or privilege to do business in the 
State and the tax burden which, having secured 
the right to do business, the foreign corpora- 
tion must share with all the corporations and 
other taxpayers of the State. With respect to 
the admission fee, so to speak, which the for- 
eign corporation must pay to become a quasi 
citizen of the State, the measure of the burden 
is in the discretion of the State, and any in- 
equality as between the foreign corporation and 
the domestic corporation in that regard does not 

(Concluded on page 13) 
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HAVE been reading many articles in the 

past few months on the question of diet- 
ing by women for the purpose of restoring or 
keeping a girlish figure. Some medical experts 
opine that this practice is ruining the health of 
many women, bringing on nervous and organic 
troubles which eventually either result in death 
or chronic illness. In opposition to that thought 
we have evidence on all sides that women are 
increasingly healthful because of their in- 
creased interest in athletic exercise and be- 
cause of the new freedom in dress. I dare say 
that women have been dieting for the sake of 
their figures since the days of Eve and the 
Garden of Eden. I would even venture the 
guess that there is less of it now than ever be- 
fore. I think that the experience of life in- 
gurance companies would indicate increased 
health and therefore increased longevity among 
women. The actuarial societies could cer- 
tainly arouse a nation-wide interest if they 
were to study the subject of the health of mod- 
ern women, as compared to our more modest 
but less active grandmothers. 

* * * 

HE announcement that Paul F. Clark, gen- 

neral agent in Boston of the John Han- 
cock Mutual Life Insurance Company, and vice- 
president of the National Association of Life 
Underwriters, will head this year’s program 
committee of the latter organization will be 
read with wide interest. Mr. Clark is a man 
of tremendous energy, he is full of ideas, his 
tendencies are strictly modern, and he is an 
able man on the platform. He has an excep- 
tionally wide acquaintance in the Association 
and has been officially connected in it for sev- 
eral years. I surmise that his program will 
prove a compromise between those of Edward 
A. Woods and Hugh D. Hart, and a good one. 
Both these men are also on the committee. Both 
are men of splendid talent and will be of great 
aid to Mr. Clark in preparing for the Memphis 
convention. The impression grows with me that 
the National Association is on the trail of the 
one best idea in handling its convention pro- 
gram. Mr. Clark’s position is a strategic one, 
and he has an opportunity to make a big na- 
tional reputation at Memphis. 

* * & 


IFE insurance is finding its place in the sun. 

Everybody is talking about it and the 
newspapers and magazines are turning to it for 
copy. But there is one step it has got to take 
before it is elevated to the dignity of a pro- 
fession. It must be celebrated in song as well 
as story. There is an opportunity for someone, 
but doubt it is for Mr. Phil Braniff, the W. S. 
Gilbert of insurance literature. Someone with 
a sweeter and deeper touch is needed. A New 


York columnist hints that Irving Berlin is 
waiting patiently for a chance to break out 
with “They Needed a Life Insurance Agent in 
Heaven, So God Took —— Away.” 


STANDING reward of $2500 has been 

offered by the Fidelity and Deposit Com- 
pany of Maryland, Baltimore, for information 
leading to the capture and conviction of per- 
sons committing burglary, robbery or murder 
when the crime involves holders of a new anti- 
crime policy issued by the company. 


* * * 


N Metro-Surance, the house organ of the 

Metropolitan Casualty Insurance Company 
of New York, appears the following apt com- 
ment: “Now and then you'll find an insurance 
agent who accounts for his failure to become 
the leading insurance man in his locality by 
saying ; ‘My competitors won't give me a show.’ 
Nobody gave Barnum a show—but he had the 
biggest one on earth.” Metro-Surance is the 
product of Ralph W. Smiley, publicity man- 
ager. 

* * * 


Samael newspapers in large cities are pay- 
ing more and more attention to the busi- 
ness of insurance and its appeal to the public. 
In New York, the Journal of Commerce, the 
Evening Post, the Herald-Tribune and the 
World are all printing insurance columns; the 
first-named, of course, being known through- 
out the country. the World car- 
ried a headline running across th 
entire page and reading as follows: 
ance Companies Seek Wide Support 
Unfair Burdens.” Notices of this kind will 
attract the attention of prospects and policy- 
holders alike and, if supported by proper read 
ing matter, giving a true picture of insurance 
affairs, will greatly aid in the education of the 
public. Incidentally, the World's insurance col- 
umn is being written by C. F. Hughes. 


This week, 
top of an 
“Tnsur- 
Against 


* * x 


T is reported that Gene Tunney was arrested 

for a traffic violation, “overparking” to be 
explicit, in New York city this week. He was 
taken before a judge while that dignitary was 
having his dinner in a prominent hotel and the 
case was dismissed almost instantly. Person- 
ally, I am curious as to what would have hap- 
pened had the offender been plain John Doe in- 
stead of the world’s heavyweight boxing cham- 
pion. Would the policeman have escorted him 
courteously before a judge who was having 
dinner, thus saving the citizen annoyance and 
difficulty? He would not! Now, I believe in 
the enforcement of traffic laws against the 
guilty party, but I do not believe in distinctions 
being made between ordinary mortals and such 
individuals as prize fighters, quasi stage beau- 
ties, etc. In theory, but not in practice, laws 
are supposed to be invoked against all individ- 
uals alike. Let’s have the theory put into prac- 
tice and have some of the present practice dis- 
continued. 
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“SMOKE” 





T is only in keeping that at least once a year 

_ there should appear in this column some- 
thing Pera to PErCREageS, ratios and such 
—something actuarially serious. Accordingly, 
fire department reports from principal Cities 
show that the percentage of fires to 1000 popu- 
lation place Philadelphia with 3.18; New York 
with 3.89; Cleveland, 5.31; Chicago, 6,26; st 
Louis, 6.87, and San Francisco with 8.65. 

x *k x 
T seems to me that pretty soon: the fire de. 
partments will only want men with, high 
tenor voices. I get this way from reading the 
following in the San Francisco Chronicle: 

“The feat of extinguishing a sensitive flame 
with a high-pitched tone of the human voice 
was accomplished last night for the first time 
over the radio. 

“Charles Kellogg, whose bird-like voice has 
attracted wide-spread attention among sciep- 
tists, broadcast a shrill note over KGO and put 
out a flame in Le Conte Hall, University of 
California, in Berkeley, about twelve miles 
away. The experiment was witnessed by about 
fifty scientists and students. 

“The ability of the human voice to extin- 
guish a flame if the voice is high enough and 
of sufficient intensity was discovered about 
1857. A sensitive flame also can be put out 
with high-pitched instrument.”’ 

Golden wrist watches! Will women shortly 
invade man’s field of fire fighting? Maybe, 
though, it will be only the chorus boys, who, 
methinks, would just love to dress up like big, 
strong firemen and scream and shriek when the 
fire alarm rings. 

ae ie 
HILE discussing fire departments, it may 
interest you to know that a gun has been 
devised to throw a rope to a height equal to that 
of any skyscraper. It will be invaluable in 
rescue work and many fire departments 
throughout the country are preparing to use it. 
* * x 

A LL the homes along Insurance Street by 
now have their furnaces gding full blast 
—providing last year’s coal bill has been finally 
paid. On most of these homes there is fire in- 
surance; but I wonder how many of these are 
safe against explosion, Yea, verily, now is the 
time for all good agents and salesmen to sell 
explosion coverage. A word to the wise is 
often disregarded and again one is thanked for 
a reminder. May this little jolt to get out and 
sell explosion insurance prove a pleasant buggy 
ride down Insurance Street for some hustling, 
young American go-getter. (“Now, fellows 
—all you men of this agency—a little pep, 
please! All together, we'll sing that good old 
‘warm-up’ song, ‘Phooey Goes the Furnace!’ 
The first two lines, as I’m sure you all re 
member, go: ‘The damper that was damp in 
September, said damper is red hot in Decem- 

ber’—remember?) That’s all! 
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HE subject of old age dependency 

has been getting considerable at- 
tention of late, and a very interesting pa- 
per upon this general topic was presented 
by Edmund S. Cogswell, director of re- 
search of the National Civic Federation, 
at a recent meeting under the auspices of 
the Pennsylvania State Department of 
Welfare, which was printed in THE 
SPECTATOR of November 25. Undoubt- 
edly, there are many cases in which el- 
derly people are left without means of 
support or the ability to support them- 
selves, and some provision by public or 
endowed institutions seems necessary for 
the maintenance of people so situated. 
Nevertheless, the conditions in this coun- 
try are somewhat different from those 
which have led to the establishment of 
old age pensions, etc., in.old monarchical 
countries; and it does not appear desir- 
able to establish here a system of govern- 
ment old age pensions or too many alms- 
houses or public institutions for the sup- 
port of the aged. The oportunities for 
success are so abundant 
have the ambition, ability, and will to 


for those who 


succeed, that it seems inadvisable to go 
too far in holding out vistas of life with- 
out work, at the expense of the public 
or of endowed institutions, which might 
tend to kill ambition and produce ex- 
travagance or lack of thrift in earlier 
years. In other words, it seems desirable 
to strike a happily balanced plan whereby 
the proper ambition of the young to pro- 
vide comfortably for their declining 
years shall not be lessened, but which will 





also make necessary provision for those 
who, by misfortune or illness, cannot 
support themselves in their old age. 





VERY important decision has just 

been rendered by the United 
States Supreme Court, in the tax case of 
Mutual Benefit Life Insurance Company 
vs. Duffy. This suit involved the taxa- 
bility of policy reserves, which the com- 
pany contended should be considered as 
constituting invested capital under the 
War Excess Profits Tax provisions of 
the Revenue Act of October 3, 1917. 
The Supreme Court has now upheld the 
insurance company’s contention, and, as 
this decision sets a precedent for many 
other cases of similar character, the Gov- 
ernment will be obliged to refund to nu- 
merous life insurance companies large 
sums erroneously collected under the 
War Excess Profits Tax law. 

The case has gone through the entire 
gamut of Federal courts, in each of 
which the government lost. It is easily 
the most important decision affecting life 
insurance companies handed down by the 
Supreme Court in many years. The re- 
fusal of the Internal Revenue officers to 
recognize the fact that the reserves are 
the property of the policyholders rather 
than the company was contrary to the 
basic principles of life insurance and was 
bound to be contested by the life insur- 
ance companies. 





How D’Yu Figure It? 

Jones always demands the best of everything 
on the theory that he gets full value for his 
money. 

He wears the finest of tailor-made clothes 
hecause there is greater economy in the length 
of their service and in their appearance. 

He drives a good car because its perform- 
ance is better and he takes pride in its power 
and beauty. 

He never buys tires at bargain prices because 
he knows he may pay for them again in worry 
and inconvenience on long trips. 

He patronizes only first-class restaurants be- 
cause his health will be better if he eats prop- 
perly cooked food. 

He never economizes when entertaining a 
customer or friend because he knows such ex- 
penditures are investments in good will. 

Jones always buys the best that can he had 
hecause he knows that, in the long run, quality 
is economy— 

But when he buys insurance, the first thing 
he wants to know is, “How Much?”’—From 
A-C-I, the monthly publication of the Ameri- 
can Credit Indemnity Company, New York. 


DR. H. W. DINGMAN PRAISED BY 
: GERALD A. EUBANK 
Letter from Well-Known 4£tna Life Gen- 
eral Agent Commends New Book Be=- 
ing Published by The Spectator 
Company 
Gerald A. Eubank, general agent in New 
York of the A&tna Life Insurance Company, 
has written the following letter: 


[To the Editor of THE Spectator] 

I was greatly interested in two articles ap- 
pearing in the November 18th issue of THE 
SPECTATOR. 

The first article was the editorial in connec— 
ton wth the recent sensational play-up on the 
part of the “Evening Graphic,” of the Auto- 
mobile Insurance Company story. Your edi- 
torial handled this matter very effectively and 
fairly. 

The second, was the article appearing under 
the heading “Incidentally” in connection with 
Dr. H. W. Dingman, medical director of the 
Continental Assurance Company of Chicago. 

Prior to my coming to New York, I was 
manager, in the State of Michigan, for the 
Canada Life Assurance Company, and did a 
great deal of personal solicitation of life in- 
surance. Dr. Dingman was one of my chief 
examiners in Detroit, and I have had ample 
opportunity to form an opinion of his ability, 
not only as an examiner and practitioner, but 
of the man personally, and his ideals. I heartily 
agree with the splendid things you have said 
about him, and I feel quite sure that he is going 
to make an outstanding name for himself in 
the years to come. I personally believe that he 
would equal, if not exceed, the splendid record 
which has been attained by Dr. Albright of the 
Northwestern Mutual, if he would take up field 
work. 

I have read some parts of the manuscript for 
his book “Insurability” and I think it is going 
to prove a most valuable contribution to our 
business, not only in the home office, but 
throughout the field as well. 

With cordial good wishes always, I am, 

GeraLtp A. EuBANK. 

November 24, 1926. 


Horace W. Foskett Appointed 

By action of the board of trustees, Horace 
W. Foskett has been appointed assistant treas- 
urer of the Equitable Life Insurance Company 
Mr. Foskett entered the service of 
the company in April, 1919. He attended the 
University of Wisconsin and served as an of- 
ficer in the World War. He has been an assist- 
ant-secretary of the since january 
25, 1923, and his splendid service in that posi- 


of Iowa. 


company 


tion has won for him this new well deserved 
recognition. 


Death of Jacob Chadeayne 


Jacob Chadeayne, assistant secretary and 
manager of the home office ordinary depart- 
ment of the Metropolitan Life, of New York, 
died suddenly .from apoplexy on Monday night 


at his home in Ossining, N. Y. 


Agents’ Executive Committee to Meet 

The executive committee of the National As- 
sociation of Insurance Agents will meet at the 
Hotel Astor, New York, on Monday, Tuesday 


and Wednesday, December 6, 7 and 8. 
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LIFE UNDERWRITERS 
COMMITTEES 


Association President Has 
Picked Strong List 





National 





PAUL F. CLARK PROGRAM HEAD 





Edward A. Woods Chairman of Three 
Committees—Orville Thorp Tops 
Resolutions Group 


George D. Alder, president of the National 
Association of Life Underwriters, has 
announced the list of standing and special com- 
mittees of the Association which will serve with 
him during his term of office. The list follows: 


INTERNATIONAL COUNCIL 

Edward A. Woods, chairman, Frick Building, Pitts- 
burgh, Pa. 

Jonathan K. 
Md. 

John Newton Russell, Pacific Mutual Building, Los 
Angeles, Cal. 

Canadian Association to appoint other members. 


Voshell, Munsey Building, Baltimore, 


PusitcaTIons COMMITTEE 
Ernest J. Clark, chairman, Calvert building, Balti- 
more, Md. 
Hugh D. Hart, 100 William street, New York, N. Y. 
Franklin W. Ganse, 88 Arch street, Boston, Mass. 


CoMMITTEE ON EDUCATION 


Guy MacLaughlin, chairman, Woolworth building, 
Houston, Tex. 

Charles D. Kipp, Kearns building, Salt Lake City, 
Utah. 

W. R. Collins, 33 Liberty street, New York, N. Y. 

Milton L. Woodward, First National Bank Building, 
Detroit, Mich. 


Louis H. Baine, Colorado Building, Danver, Colo. 


CoMMITTEE ON CorrEGIATE Courses 
Frank L. Jones. chairman, Consolidated Building, In- 
dianapolis, Ind. 
J. B. Duryea, Phelan Building, San Francisco, Cal. 
James A. Wellman, 839 Elm Manchester, 
WN. #. 
Lawrence Priddy, 150 Broadway, New York, N. Y. 
A. C. Larsen, Madison, Wis. 


street, 


CoMMITTEE ON CONVENTION ARRANGEMENT 

Harry G. Allen, chairman, Central Bank Building, 
Memphis, Tenn. 

Neil D. Sills, Mutual Building, Richmond, Va. 

J. C. Rardin, First National Bank Building, Hunting- 
ton, W. Va. 

Geo. W. Ayres, 1112 Commercial Exchange Building, 
Los Angeles, Cal. 

Chester O. Fischer, 506 Olive street, St. Louis, Mo. 


ComMITTEE on Retations WitH OTHER 
ORGANIZATIONS 

J. E. Williams, chaiman, 4456 Stuart building, Seattle, 
Wash. 

Charles C. Gilman, 159 Devonshire street, Boston, 

Mass. 

Walter S. Payne, Kearns Building, Salt Lake City, 
Utah. 

Wm. C. Murray, 401 Yoffee Building, Harrisburg, 
Pa. 

Fred C. 
Angeles, Cal. 


Hathaway, Junior Orpheum building Los 


CoMMITTEE ON By-Laws 
Ernest J. Clark, chairman, Calvert Building, Balti- 
more, Md. 
Franklin W. Ganse, 88 Arch street, Boston, Mass. 
Graham C. Wells, 33 Liberty street, New York, N. Y. 


CoMMITTEE ON LAw AND LEGISLATION 
Henry J. Powell, chairman, Starks Building, Louis- 
ville, Ky. 
(Chairman to appoint his own committee.) 


CoMMITTEE ON SALESMANSHIP 
John B. Duryea, 901 Phelan Building, San Francisco, 
Cal. 
William Goldman, Northwestern Bank Building, Port- 
land, Ore. 
E. A. Ricker, Judge Building, Salt Lake City, Utah. 
Il. Wibert Spence, Box 408, Grand Rapids, Mich. 
Roy Ray Roberts, 609 South Grand avenue, Los 
Angeles, Cal. 


CoMMITTEE ON Co-OpEeraTION WitH Trust CoMPANIES 

Edward A. Woods, chairman, Frick Building, Pitts- 
burgh, Pa. 

Franklin W. Ganse, 88 Arch street, 

J. Henry Johnson, Colcord Building, Oklahoma City, 
Okla. 


3oston, Mass. 


CoMMITTEE ON RESOLUTIONS 

Orville Thorp, chairman, Magnolia Building, Dallas, 
Tex. 

Frank L. Jones, Consolidated Building, Indianapolis, 
Ind. 

George E. Lackey, Tradesmens National Bank Build. 
ing Oklahoma City, Okla. 

Charles L. Scott, 601 Continental Building, Kansas 
City, Mo. 

Will G. Farrell, general agent, Penn Mutual Life, 
Los Angeles, Cal. 


ComMitTEE ON Locat AssocratTion Practice 
E. B. Hamlin, chairman, 1722 Keith Building, Cleve. 
land, Ohio, 
(Chairman to name two other members.) 


ComMitTTEE ON Co-Operation WitH R & R Course 
Otis Logan, chairman, Guaranty Building, Indianap. 
opils, Ind. 
(Concluded on page 27) 








it 1s not so far away. 
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THE SPIRIT OF GIVING 


It may be a little early to speak of Christmas... . But 


Ere long the masters of satire will sharpen thewr 
pencils and issue the annual blast against ‘‘the 
Season of Useless Giving.” 
the indictment and promptly succumb to the 
dictates of their own minds and—go shopping. 


That is an American characteristic, and who 
would have it otherwise? 


But gifts are the thought of the moment and tt is not ill- 
advised, perhaps, to offer a suggestion to the busy man. 


Play Santa Claus in your family with a monthly 
income policy and see whether it is not the most 
pleasing gift your wife ever has received. 


The Prudential offers a full selection of low- 
cost income protection and any of our Ordinary 
Agencies, located in all large cities, will be pleased 
to cooperate with brokers and agents who wish to 
place this type of coverage. 


Insurance Company of America 
EpwarbD D. DuFFIELD, President 
Home Office, Newark, New Jersey 


People will read 


The Prudential 
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J. G. WALKER RESIGNS 


Life Company of Virginia Head to 
Become Chairman of Board 





L. R. WALKER ALSO OUT 


Will Continue as Director—Meeting of 
Stockholders December 7 to Pick New 
President 
John G. Walker, for about twenty-five years 
president of the Life Insurance Company of 
Virginia, Richmond, tendered his resignation at 
a meeting of the board of directors held in that 
city last week. The new post of chairman of 
the board was created by an amendment to the 
company’s by-laws and it is anticipated that 
Mr. Walker will be elected to that position at 
the next stockholders’ meeting. He has been 
connected with the Life Insurance Company of 

Virginia for nearly forty years. 

Bradford H. Walker, who has been first 
vice-president of the company, will probably be 
chosen president at a special meeting of stock- 
holders which will convene on December 7. 
He has been with the company about fifteen 
years and during that time has served as a mem- 
ber of the board, as assistant secretary, assist- 
ant manager of the mortgage loan department, 
assistant vice-president and as active executive 
of the organization in the capacity of first vice- 
president. He is a well-known club man and 
has taken a leading interest in employee welfare 
efforts. Prior to his connection with the Life 
Insurance Company of Virginia he was engaged 
in the manufacturing business in New England. 

In the fanfare of news emanating from the 
company’s office, it was learned that Landon R. 
Walker, a vice-president and director of the 
organization and a brother of John G. Walker, 
resigned his post as of December 1 after nearly 
twenty years in the service of the company. He 
will remain on the board of directors but will 
not continue active participation in the com- 
pany’s affairs. His decision to retire was made 
several weeks ago and is not linked with the 
resignation of John G. Walker. The remaining 
vice-presidents of the company are: W. L. T. 
Rogerson, John S. Davenport, A. C. McKenny, 
A. S. Hurt and J. T. Lawrence. 





New York Life Underwriters Backing 
Thrift Week 

The Life Underwriters Association of New 
York indicated this week that it is strongly be- 
hind the National Thrift Week project—Jan- 
wary 17 to 23—by the action of President W. 
R. Collins this week in appointing a committee 
of three to act as judges in the thrift essay 
contest. John C. McNamara, Guardian Life, is 
chairman of this committee and he is supported 
by Ralph Sanborn, State Mutual, and Horace 
Wilson, Equitable Life Assurance Society. 


METROPOLITAN’S BIG GROUP POLICY 
$100,000,000 Written on General Motors’ 
Employees 
A group insurance policy covering more than 
100,000 employees of the General Motors Com- 
pany to the extent of $1000 each has been writ- 
ten by the Metropolitan Life Insurance Com- 
pany. The policy covers all employees of three 
months’ standing and totals over $100,000,000. 
Thus in a single transaction the Metropolitan 
Life has written more insurance than it was 
able to put on its books during the first two 
decades vf its existence. The policy is ex- 
ceeded only by those of the General Electric 
Company for $125,000,000 written by the Met- 
ropolitan and Travelers Insurance Company in 
conjunction, and the Southern Pacific Railroad 
for $250,000,000 written by the Metropolitan 

Life. 

The policy carries total and permanent dis- 
ability benefits and the certificates are con- 
vertible at attained age in case of termination 
of employment. 


Union Trust Company’s Essay Contest 


Frank W. Blair, president of the Union Trust 
Company of Detroit, 
fourth annual Scholarship Essay Contest “The 
Family Budget—What It Is and What It 
Does.” On account of the family budget in 
every home, the trust company feels that the 
subject of this year’s contest will have a uni- 
versal appeal. All public and parochial high 
school seniors in Greater Detroit are eligible. 
The essays will be limited to 2000 words and 
five $1000 scholarships will be awarded to the 
five students submitting the best essays. Last 
year’s essay was on “The Advantages of Life 
Insurance” and the winning essay was excep- 


has announced as the 


tionally good. 

The judges will be George H. Kirchner, 
president of the First State Bank, Colonel 
Wade Mills, past president of the Detroit and 
Michigan Bar Associations and the Right Rev- 
erend Herman Page, D.D., Bishop of the 
Diocese of Michigan, will act as judges. 


American Institute to Meet in Canada 


The American Institute of Actuaries, which 
1909 at Chicago, has 
announced that its spring meeting will be held 
at Toronto on June 2 and 3. The sessions will 
take place at the King Edward Hotel and this 
meeting will be significant as being the first 
There has been an increasing 
membership 


was organized in 


held in Canada. 
percentage of Canadians in its 
among whom is its president, J. G. Parker, act- 
uary Imperial Life Assurance Company, To- 


ronto, Canada. 


FRATERNAL CONVERSION 


Letter of A. L. Hereford to Wisconsin 
Commissioner 


COMMENTS ON LOS ANGELES 
ADDRESS 


Outlines Difficulties in Way of Unification 
of Fraternal Benefit Laws 

One of the principal addresses at the recent 
annual meeting in Los Angeles of the National 
Convention of Insurance Commissioners was 
that of Olaf H. Johnson, Commissioner of In- 
surance of Wisconsin. Mr. Johnson’s subject 
was “Conversion of the Fraternal Society Into 
an Old Line Company.” Mr. Johnson expressed 
the belief that the fraternal system is sound but 
that it is hampered needlessly by the legisla- 
tion on that branch of the insurance business, 
more especially by the lack of uniformity in 
such legislation as between the various States. 

The address of Commissioner Johnson 
brought forth the following open letter from 
A. L. Hereford, president of the Springfield 
Life Insurance Company, of Springfield, Il. 
The Springfield Life was organized in 1924 for 
the purpose of taking over the business of the 
Court of Honor Life Association, a fraternal 
which had for many years previous operated 
on a full legal reserve basis. Mr. Hereford 
was its president and also served a term as 
president of thet National Fraternal Congress, 
of which organization he was for many years 
an active member. 


Hon. Olaf H. Johnson, 
Commissioner of Insurance of Wisconsin, 
Madison, Wis. 
Dear Mr. Johnson: 

I have received from you a printed copy of your 
address on “Conversion of the Fraternal Society Into 
an Old Line Company. Advisability, Tendency, Ob- 
with an appendix of the views on the sub- 


’ 


jections’ 
ject of a number of officials of fraternal beneficiary 
societies. 

Having carefully read the text of your report and 
in acknowledging its receipt I am pleased to state that 
in the main I fully endorse your views and especially 
your statement: 

“Tt was inevitable, however, that having attained 
actuarial solvency, there should arise a desire on 
the part of some managements to be relieved from the 
limitations and restrictions necessarily placed upon 
the societies as a whole.” 
and your statement: 

“It appears that the placing of the fraternal so- 
ciety on an adequate rate basis with its policies more 
nearly conforming to those of the legal reserve com- 
pany is the cause of having made it more difficult to 
secure new members. In such an adequate rate so- 
ciety the average member is not sufficiently well in- 
formed to explain and present the merit of such a 
fraternal contract and meet possible competition and 
objections raised. Consequently there comes the 
greater need of qualified solicitors or agents to secure 
such new membership. Such condition will require a 
larger expense element to meet the cost of securing 
new entrants and must mean a change in the law to 


remove present restrictions.” 
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A Great Artist Makes the Future Safe 








Here is an extraordinary story of a girl, only 19 years old, who has, within less than a 
year, won international fame as a great artist and also surprised the business world by a 
stroke of farsighted financial planning. 


Everyone knows something of the career of Miss Marion Talley. Only seven year® 
ago, at the age of 12, she had her first music lesson. After winning musical honors in high 
school, she sang Arline in the Bohemian Girl, and was invited to sing before Galli-Curci 
and Schumann-Heink. Kansas City, touched by her voice and her youth, raised a fund 
to send her to New York and later abroad, where she studied under the great masters of 


Europe. 


Last spring, at the Metropolitan Opera House, the little Kansas City girl, now 19 
years old, made a triumphant debut before an immense audience, which included a train- 
load of loyal friends from her home town. She was an artistic sensation. Her name 
topped big head-lines in the newspapers all over the country. A simple, unspoiled girl 
from the West had won laurels for which many talented men and women have striven 


long years in vain. 


But Miss Talley began to think of the future—of things she hoped to accomplish 
financially for those she loved, and of her home city which had helpedfher. She, therefor,e 
insured her life in the New York Life Insurance Company for $500,000, of which $300,000 
protects her father, mother and sister by trust arrangements; and the remainder $200,000, 
as we understand, is finally to be payable to a trust company in Kansas City, and devoted, 
as she may arrange, to the musical education of talented Kansas City boys and girls who 
may be unable otherwise to secure such training. 


Through life insurance this girl, at nineteen, instantly created an estate and arranged 
a noble benefaction—accomplishments which otherwise might be hoped for only at the 
close of a long and successful life. 


There are thousands of men and women who, like this young song-bird, have dreams 
of the future and wonder how their dreams can be made realties. Miss Talley has shown 
everyone how to make such beautiful dreams come true—how, for example— 


to make life safe for themselves and their loved ones— 
to assure the permanency of a business— 
to endow a church, a college, or a hospital— 


or to provide for some other cause to which they are deeply attached or for whose success 
they feel responsible. 


All such people are waiting for a Nylic agent, and the agent is looking for them. 
GET TOGETHER 


NEW YORK LIFE INSURANCE COMPANY, 
DARWIN P. KINGSLEY, President. 
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See 
and also your further statement: 

“There is no good reason or justification why an 
adequate rate society maintaining a proper reserve 
should be continued in a straight jacket as to its 
-expense element, mortality savings, surrender charges 
or excess interest earnings, other than the applica- 
tion of the gain and loss exhibit and reasonable regu- 


lations as to expenditures for the conduct and pro- 


curing new business.” 

I also fully agree with your statement: 

“Another objection raised is, that the fraternai 
‘aw makes no distinction between the organization 
having all its business on an adequate rate and re- 
serve basis, and the organization having only a part 
of its business on such basis.” 
and I also agree with your statement: 

“One objection advanced by the adequate rate so- 
ciety is, that while required to maintain an actuarial 
reserve derived from an adequate premium with a 
realized assumed rate of interest—making an ‘open 


contract’ illogical and unnecessary—the fraternal 


-organization is nevertheless not permitted to issue a 


certain and ‘closed contract,’ the attainment of which 
was the very purpose of a proper premium and re- 
serve.” 

The Court of Honor Life Association, of which I 
was president, was a constituent member of the Na- 


‘tional Fraternal Congress of America for many years. 


I had the honor of holding the office of president of 
the Congress in 1907-8. During these many years I 
persistently and consistently tried to bring about 
amendments to the statutory laws which would re- 
move the restriction and menaces and to take off the 
“straight jacket” to which you refer. I was not 
alone in my efforts to better the laws for the man- 


agement of fraternal beneficiary societies. Many of 


‘the officials of other societies were equally insistent 


upon the removal of these restrictions. In some meas- 
ure we were successful, but in the main the restric- 
tions are still a part of the laws of nearly all of the 
States. Every Insurance Commissioner, familiar with 
the history of the effort to better the laws for the 
management of fraternal beneficiary societies, knows 
why these changes have not been made and why they 
never will be made so long as the present influence 
against them is sufficiently potent to prevent reme- 
dial legislation. 

There are no two States in which the laws for the 
management of fraternal beneficiary societies are 
alike and in many instances they are so different that 
you are “damned if you do” in one State and “damned 
if you don’t” in another State. For this condition I 
do not blame legislatures, nor Insurance Commis- 
sioners, nor attorneys-general. The blame rests wholly 
on the shoulders of the officials of the fraternal bene- 


‘ficiary societies. 


To-day, there is more difference between the in- 
adequate rate societies and the adequate rate societies 
than there is between the adequate rate society 
and the so-called old line life insurance companies, 
and especially mutual legal reserve life insurance 
companies, 


The Court of Honor Life Association many years 

ago readjusted its premium rates on the basis of 
the American Experience Table and 4 per cent in- 
terest assumption. It issued certificates of member- 
ship providing for all of the non-forfeiture features, 
tat under the law compelled to include therein the 
open contract” provision. The Association main- 
tained the required reserves and paid dividends to 
its members, and in a course of years met with ail 
sorts of objections and requirements made by Insur- 
sane Commissioners, many of which were based on 
opinions of attorneys-general, to the effect that the 
Association had no right to provide in its cerificates 
of membership for non-forfeiture provisions. These 
objections and requirements were not uniform, some 
saying “yes” and some saying “no.” 

The Association was required to maintain a lodge 
system which became an impossibility because not 
more than 5 per cent of the members ever attended 
The routine required in securing an applica- 


“ton, reporting it to the lodge, referring it to a com- 


mittee to investigate the moral standing of the appli- 
cant, which committee reports in two weeks, or a 
which 
time the applicant has taken out life insurance in 
an old line company and does not complete his applica- 


month or maybe two months thereafter, by 


tion for membership in the society, results in great 
loss in production of business. Our records show 
that in the thirty years of operation as a fraternal, 
the Court of Honor Life Association wrote more than 
100,000 applications that were never completed on 
account of this delay in issuing the certificate of mem- 
bership, life insurance being the desire and not social 
membership in the Assaciation. That is a restric- 
tion that cannot be removed if the organization oper- 
ates under the present fraternal laws. 

{The so-called ‘‘safety clause’ or “open contract’’ 
is an actual menace to the growth and prosperity of 
a fraternal society and every fraternal manager, if 
he gives an honest expression will agree with me 
that this is so. 


Had the amendments to the fraternal laws suggested 
by you in your address been in force in 1924 I 
would not have recommended to the Court of Honor 
Life Association its conversion to the mutual legal 
reserve basis, but as there seemed, at that time, to 
be no possibility of so amending the fraternal laws— 
and as you know they have not since been so amenaed 
—we believed then, and we still believe after an expe- 
rience of more than two years, that the interests of 
the fraternal members could be better conserved by 
changing from a fraternal to a mutual legal re- 
serve basis. 

For these reasons in 1924 I sent through the official 
publication of the Court of Honor Life Association 
a statement that at the next meeting of the legisla- 
tive body cf the Association I would submit a prop- 
osition to convert the Association to a mutual legal 
reserve life insurance company, and in reply received 
thousands of letters from the members approving 
the proposition. At the next meeting of the legisla- 
tive body I presented a proposition to convert the 
Court of Honor Life Association to the Springfield 
Life Insurance Company and gave my reasons for 
recommending its adoption, and after full and free 
opportunity for discussion a resolution to that effect 
was adopted by unanimous vote of the representatives 
of the membership in that meeting. A contract of re- 
insurance was made and approved by the Association 
and the Insurance Department of Illinois, and the 
change from a fraternal to a mutual legal reserve 
life insurance company was made strictly in accord- 
ance with the law of this State and the full approval 
of the insurance department of the State, which had 
made an examination of the affairs and the conditions 
of the Association, and in the report of the examina- 
tion made the following very complimentary state- 
ment: 


“Tt is considered that the action of changing from 
the fraternal plan to the purely mutual legal reserve 
life basis, in which the former members of the fra- 
ternal are now the policyholders and sole owners of 
the company was commendable. The record of build- 
ing up, in thirty years, on the fraternal plan, an 
Association which, with nearly $75,000,000 of life 
insurance in force, was able to change to the mutual 
legal reserve basis, with no assessment liability exist- 
ing any longer, and to show a surplus of $567,727.68 
over all liabilities, including the legal reserve on all 
contracts and deficiency in pure premium reserves, 
is considered remarkable.” 


Under the contract of reinsurance the Springfield 
Life Insurance Company assumed all liabilities ac- 
crued or which thereafter might be accrued under the 
certificates while in force in accordance with the 
terms of such certfficates and the provisions of the 
constitution and lawa of the Court of Honor Life 
Association covering the same, as in force at the time 
the reinsurance contract became effective, and waived 
all liability on the part of the holders of such cer- 
tificates to pay emergency or extra assessments. The 
only payments thereafter required to keep such cer- 
tificates in full force and effect were those specified 
in the certificates and in the constitution and laws 
of the Court of Honor Life Association as in force 


9 


VICTORY NATIONAL LIFE MEETING 
William T. Nash a Speaker and Special 
Guest 
The monthly agency meeting of the Victory 
National Life Insurance Company of Tampa, 
Fla., was held on the above date with Vice- 
President and Agency Director Duncan B. 

Curry in the chair. 

The agency director advised that the new 
business written and paid for by the company 
for the year to date was more than 4o per cent 
in excess of the business paid for in 1925 for 
the same period. 

Attention was also called to the fact that 
although the company is just entering its fourth 
year of active business, there is in force to-day 
on its books more than $11,000,000 of business. 

President Sumter L. Lowry spoke in detail 
of the splendid financial showing the company 
had made during the readjustment period in 
Florida following the alleged real estate boom. 
President Lowry stated the company’s invest- 
ments had been handled by the finance commit- 
tee in such a splendid way that the company 
could not possibly lose anything whatever on 
any of its investments. 

An interesting feature of the meeting was 
a sales demonstration put on by Richard Jack- 
son, a member of the local staff, in which he 


(Concluded on page 11) 








at the time the reinsurance contract became effective. 
A rider to this effect was sent to every member to 
be attached to the certificate. From this it will be 
seen that the conversion was made without any 
change that would in any manner effect the condi- 
tions named in the certificates of membership then held 
by the members, nor in their premium rates. 

So far as we know, and we have made a special 
effort to ascertain, the lapsation on account of the 
conversion of the fraternal society to the mutual com- 
pany was negligible, and the lapsation of that fra- 
ternal business has been no larger since the conver- 
sion than it was prior thereto. The management is 
thoroughly convinced of the wisdom of making the 
conversion and so far as the officials can ascertain 
the fraternal certificate-holders are better satisfied 
since the conversion than they were prior thereto. 

The Springfield Life Insurance Company found it 
necessary to reorganize its agency force for the rea- 
son that only a few of its fraternal deputies could 
sell the forms of policies issued by the mutual com- 
pany. We were advised in October, 1924, when the 
conversion took place, that if our new organization 
succeeded in operating in an orderly way with an 
efficient agency force by the end of five years we 
would be exceedingly fortunate. The company actu- 
ally did not begin writing business until February, 
1925, the delay being due to the necessary time re- 
quired in preparing rate books and policy forms and 
having them approved by a large number of States 
in which the company had made application for li- 
cense as a life insurance company. From that time 
the volume of business placed on our books has grad- 
ually increased until in this month of November we 
will place about a million of dollars of new business 
on our books, and next year we are confident that we 
will write considerably more than a million dollars a 
month of new business, and that is all that we feel 
we should write. 

The management is very enthusiastic about the 
future of the company and hope in a few years to 
make it one of the large life insurance companies of 
the Middle West. 

A. L. HeErerorp. 

November 22, 1926. 
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Win in Supreme Court 
(Concluded from page 3) 
title the deduction shall be as follows, except 
as otherwise in this title provided— 

“(a) In the case of a domestic corporation, 
the sum of (1) an amount equal to the same 
percentage of the invested capital for the tax- 
able year which the average amount of the an- 
nual net income of the trade or business dur- 
ing the prewar period was of the invested cap- 
ital for the prewar period (but not less than 
seven or more than nine per centum of the in- 
vested capital for the taxable year), and (2) 
$3000 ; 

“Sec. 207. That as used in this title, the 
term ‘invested capital’ for any year means the 
average invested capital for the year, as defined 
and limited in this title, averaged monthly. 

“As used in this title ‘invested capital’ does 
not include stocks, bonds (other than obliga- 
tions of the United States), or other assets, the 
income from which is not subject to the tax 
imposed by this title, nor money or other prop- 
erty borrowed, and means, subject to the above 
limitations : 

“(a) In the case of a corporation or part- 
nership: (1) Actual cash paid in, (2) the actual 
cash value of tangible property paid in other 
than cash, for stock or*shares in such corpora- 
tion or partnership, at the time of such pay- 
ment (but in case such tangible property was 
paid in prior to January 1, 1914, the actual cash 
value of such property as of January 1, Ig14, 
but in no case to exceed the par value of the 
original stock or shares specifically issued there- 
for), and (3) paid in or earned surplus and 
undivided profits used or employed in the busi- 
ness, exclusive of undivided profits earned dur- 
ing the taxable year. * * *” 

By section 200 it is provided that the term 
“corporation” includes joint-stock companies or 
associations and insurance companies, and we 
assume that this includes non-stock mutual in- 
surance companies as well as those having cap- 
ital stock. 

Respondent is a mutual company having no 
capital stock; and its policyholders constitute 
its members. Its business has always been con- 
ducted upon the “level premium plan,” under 
which the estimated annual cost of the insur- 
ance is averaged and the maximum annual con- 
tribution of each member is uniform through- 
out the life of the policy. The annual con- 
tributions during the early years of the pol cy 
are in excess of the natural premiums, and such 
excess premiums, augmented by interest there- 
on, are held as a reserve to maintain the in- 
surance in the later years. These contribu- 
tions (or premiums), together with the incre- 
ment derived from their investment, constitute 
the sole assets of the company. A more com- 
plete statement of the plan will be found in the 
opinion of the district court in this case, 295 
Fed. 881, and cases cited in that opinion at p. 
883. 

The company is required by State laws, as 
a condition of continuing business, to maintain 
its assets at a sum not less than the amount of 
the “legal reserve” required by such laws. For 
the year 1917 the legal reserve amounted to 
something over $186,000,000. In addition to 
the legal reserve, the company maintained a 
second or “contingent reserve’ as a margin of 
safety to meet contingencies. The two reserves 

are not segregated in any way or separately 
identified or invested. The funds therein, con- 
stituting the company’s entire assets, are in- 
vested in its office build‘ng and in government 
bonds and other securities. The income re- 
sulting from the investments is returned for 
Federal taxation and is taxed. For the year 
1917 the sum of the two reserves was returned 
by the company as invested capital for that 
taxable year. The net income shown for the 


year was $1,808,339.33, upon which the com- 
pany paid an income tax of $107,500.36, but no 
excess profits tax. The Commissioner of In- 
ternal Revenue amended the returns and, there- 
upon, levied an additional assessment against 
the company amounting to $83,779.70. This 
was accomplished, so far as necessary to be 
now considered, by deducting from the amount 
of invested capital as returned the sum of $186,- 
258,796, being the exact amount of the legal 
reserve, and reducing the company’s invested 
capital for the year to the sum of $14,710,043.- 
76. It is agreed that if, instead of this latter 
sum, the company’s invested capital had been 
computed at any sum in excess of $25,500,000, 
no war excess profits tax would have been due. 

The company paid the amount of the addi- 
tional assessment under protest and brought this 
action to recover it. The collector moved to 
strike out the complaint as insufficient in law. 
It was stipulated that the decision on the mo- 
tion should be a final disposition of the con- 
troversy. The district court denied the motion 
and rendered judgment for the full amount with 
interest. 2095 Fed. 881. This judgment was 
affirmed by the circuit court of appeals. 3 F 
(2d) 1020. 

The question for determination is whether 
the funds constituting the legal reserve, or suffi- 
cient thereof to make up as much as $25,500,- 
000 when added to the amount allowed by the 
Commissioner, is invested capital within the 
meaning of sec. 207 (a) of the Revenue Act. 
The contention of the collector is that under 
subdivisions (1) and (2), sec. 207 (a), invested 
capital must be either cash or tangible property 
paid in for stock or shares of the corporation, 
and inasmuch as the company has no capital 
represented by stock or shares, its legal reserve 
is not invested capital within the meaning of 
those subdivisions; that the legal reserve is not 
surplus or undivided profits within the mean- 
ing of subdivision (3), because it is no more 
than the equivalent ot the obligations of the 
company at the time under its policies of in- 
surance. 

It is contended that the legal reserve repre- 
sents a present existing liability; and stress is 
put upon the fact that it is carried by the com- 
pany on the liability side of its ledger. 

It appears from the complaint that the com- 
pany has been in business since the year 1845. 

During that time the amount of its assets has 
increased, year by year, from about $20,000 in 
1846 to over $200,000,000 in 1917, divided be- 
tween the legal reserve and the contingent re- 
serve, as already stated. The legal reserve in- 
cludes $70,000,000 premiums theretofore paid 
and $116,000,000 earnings upon investments. 
The legal reserve, therefore, constitutes assets 
of a very permanent character. Originally con- 
sisting of the contributions of members only, 
the earnings now make up considerably more 
than one-half of the whole. The contributions 
were made for, and have been used to serve, the 
double purpose of protection and of investment. 
These assets, thus constituted, have never rep- 
resented indebtedness any more than the cap- 
ital of a stock corporation subscribed by its 
stockholders represents indebtedness. Until the 
maturity of a policy, the policyholder is simply 
a member of the corporation, with no present 
enforceable right against the assets. Upon the 
maturity of the policv he becomes a creditor 
with an enforceable right. Then for the first 
time there is an indebtedness. See Mayer v. 
Attorney-General, 32 N. J. Eq. 815, 820-822. 
In the meantime, each member bears a rela- 
t‘on to the mutual company analogous to that 
which a stockholder bears to the joint-stock 
company in which he holds stock. 

In either case, the title to the assets is in the 
corporation and not in the members or stock- 
holders. 








True, the amount of the reserve js Carried on 
the books as a liability, but only as the capital 
stock of a stock corporation is carried on its 
books as a liability. In both instances, it js a 
form of bookkeeping to balance assets, which 
in the one case is contributed by the members 
and in the other by the stockholders. If sec. 
207 (a) subdivisions (1) and (2) had defined 
invested capital as “actual cash paid in,” with. 
out more, it probably would not be doubted 
that the part of the legal reserve derived from 
premiums would be included. The doubt re. 
sults from the use of the additional words “for 
stock or shares in such corporation or part- 
nership.” The collector says these words qual- 
ify the phrase “(1) actual cash paid in” as 
well as the phrase which they immediately fol. 
low, “(2) the actual cash value of tangible 
property paid in.” For present purposes we 
shall assume this to be so—although there js a 
plausible argument on the other side to the con 
trary—and consider the case accordingly. The 
mutual company is not a stock company, and 
the word “stock” may be put aside as having 
no application to it. It is clear that since the 
word “stock” does not describe interests in 
partnerships, included expressly along with 
corporations in the same paragraph, the word 
“shares” must be held to do so. And if that 
word is broad enough to include nartnersh’p in- 
terests, it is broad enough to include the inter- 
ests held by members in non-stock corporations, 
To hold the contrary would be to so limit 
the application of subdivisions (1) and (2) of 
sec. 207 (a) as altogether to exclude therefrom 
those corporations which have no capital stock. 
We cannot suppose that Congress intended such 
a result; but must conclude that it used the 
word “stock” as appropriate in the case of stock 
corporations and the word “shares” as appro- 
priate in the case of partnersh‘ps and non-stock 
corporations. Such an interpretation does no 
violence to the ordinary meaning of the word, 
for while it is entirely proper to speak of 
“stock” as “shares” it is equally proper to desig- 
nate the several interests in a common fund as 
“shares.” To the extent of $70,000,000 the 
legal reserve consisted of “actual cash paid in” 
by the members. These payments were intended 
for investment, and were invested to increase 
the resources of the company and thereby re- 
duce the cost of the insurance; and it requ'res 
no stretch of the realities to say that, within 
the meaning of subdivisions (1) and (2), sec. 
207 (a), the fund which they created is in- 
vested capital. This is enough to relieve the 
company from the payment of any war excess 
profits tax, and it is unnecessary to inquire 
whether the remaining $116,000,000 is to be re- 
garded as earned surplus under subdivision (3). 
JupGMENT AFFIRMED. 


E. W. Christy Resigns from United States 
Life 

E. W. Christy, supervisor of agencies of 
the United States Life Insurance Company of 
New York, has tendered his resignation effec- 
tive December 31, 1926. 

This position has been held by him since 
1912, prior to which he was State manager of 
the company in Ohio, with headquarters 1 
Cleveland; for several years Mr. Christy was 
secretary of the National Association of Life 
Underwriters. 

Mr. Christy has not announced his future 


plans. 
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AMERICAN MEN TABLE 
Unfavorable Vote of Commissioners to 
Adopt as Permissible Legal Standard 

San Francisco, Catir., November 28.—The 
report made by William Corcoran, actuary of 
the Connecticut Insurance Department, at the 
Insurance Commissioners’ Convention on the 
American Men Table as a permissive valuation 
standard, was defeated, the ayes coming largely 
from Connecticut, New York, Virginia and 
other adjoining States. Actuary Corcoran read 
the conclusions of the report, it having been 
distributed among Commissioners for their con- 
sideration two days prior to being presented. 
There was little discussion and that centered 
on the fact that it would penalize smaller com- 
panies and the Commissioners should not ap- 
prove any method that was not equally advan- 
tageous to all companies, big or small, regard- 
less of home territory. The vote was first ver- 
bal, but upon Mr. Corcoran expressing doubt, 
the roll of States was called and a majority 
of the States cast their votes against it. The 
question of whether the American Men UIti- 
mate Table of Mortality should be permissible 
as a legal valuation standard has been agitated 
since the construction and compilation of this 
mortality table showing for the first time actual 
American experience. There are evidences that 
the companies more and more are using the 
American Men Table. A number of the new 
companies have constructed their premiums py 
these tables, and it seems likely that this stand- 
ard will eventually be authorized for valuation 
of some if not all kinds of regular life insur- 
ance coverage. While the Insurance Commis- 
sioners of the Western and Southern States 
seem to have voted in a large majority against 
the adoption of the tables as a permissive stand- 
ard at the present time, nevertheless Tur Sprc- 
TATOR has evidence that the life companies in 
those sections are using and paying more and 
more attention to the new mortality table rep- 
resenting the actual experience of American 
men lives. In fact, Tue Spectator has re- 
ceived many letters from companies in the 
West and South showing interest in the com- 
pilation of tables on this basis. 





Victory National Life Meeting 
(Concluded from page 9) 


sold to the president of the company the policy 
to cover inheritance taxes and other necessary 
costs that would have to be met by the insured’s 
estate at some time in the future on account of 
the death of insured. 

William T. Nash of THe Spectator, well- 
known author and life insurance man, was the 
special guest of the company at this meeting. 
Mr. Nash spoke at length on one of his favor- 
ite themes—namely, monthly income insurance. 
Mr. Nash drove home every one of his points 
Ma most effective way with illustrations which 
had come under his own observation, as to the 
absolute necessity of income insurance in pro- 
viding the complete and definite coverage for 
dependents, 

Among those present at the meeting were: 


L. B. Roby, supervisor of the Tampa district; 
Chas. R. A. Washburn, supervisor of the 
Gainesville district; Laurence Cooper of Fort 
Myers; W. B. Davis, Jr.. Tampa; Guy O. Den- 
ham of Bartow; Mrs. Cecil A. Ellis, Tampa; 
Carl M. Ellison, Sebring; E. E. Emerson, Fort 
Mead; Samuel E. Fink, Tampa; R. D. Jackson, 
Tampa; Merton Lindsey, Tampa; C. S. Lloyd, 


Arcadia; E. W. Long, Tampa; Loper B. 
Lowry, Tampa; Alfonso Menendez, Tampa; 
Mrs. M. K. Mason, Tampa; T. S. Word, 


Bradenton; Miss Romola Davis, Clearwater ; 
R. C. Washburn, Gainsville; R. M. Dantzler, 
Clearwater; Mayor William FE, Parrish, Se- 


bring. 


Death of Judd Lowrey 


Judd Lowrey, who, since 1913, has occupied 
the post of superintendent of agencies of the 
Pacific department of the American Central 
Life Insurance Company of Indianapolis, died 
at Seattle, Wash., on Saturday, November 20. 
The loss of Mr. Lowrey is a distinct blow to 
the field force of the company, as he was num- 
being one of 





bered among its veteran leaders 
the oldest organizers in point of long service 
and exemplifying all the qualities which go to 
make up a faithful leader, a wise counsellor, 
and a cherished friend. 

Mr. Lowrey was born at Mineral, IIl., on 
January 24, 1866. An an Illinois farmer-boy, 
he received a common school education, after- 
ward teaching school for a short time before 
accepting a position as train dispatcher for the 
Chicago and Northwestern Railway. In 1897 
he entered the life insurance business as a rep- 
resentative of the New York Life, serving with 
that company until May 13, 1908, when he as- 
sumed the post of agency manager for the 
American Central at Menominee, Mich. Later 
he was elevated to the rank of agency super- 
visor in the upper peninsula of Michigan, and, 
on January I, 1913, he received his appoint- 
ment as superintendent of agencies of the Pa- 
cific department, comprising the States of 
Washington and Oregon. He has gained a 
wide ability 
throughout the entire field assigned to him. 


reputation for integrity and 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters” but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 
(Stock Company) 


SOUTH BEND INDIANA 











Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of poliey- 
holders. 

During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 








unlimited production. 


rights. 





Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Accident and Health 


Plate Glass Insurance 


Manufacturers’ Liability Insurance Co. 


Home Office 
Manufacturers’ Liability Insurance Co. Bldg. 


37 Montgomery St. Jersey City, N.J. 


99 John Street New York 
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Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 


Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 


NorRTHERN INSURANCE Co. 


OF NEW YORK 
83 MAIDEN LANE NEW YORK 


FIRE 
AUTOMOBILE 




















THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 


KEYSTONE INDEMNITY EXCHANGE 


PARTICIPATING AUTOMOBILE INSURANCE 
HOME OFFICE, PHILADELPHIA, PA. 


ALL COVERAGES FOR AUTOMOBILES—FIRE—THEFT 
—COLLISION—PROPERTY DAMAGE—PUBLIC LIA- 
BILITY. 


LOCAL AGENTS WANTED 


IN PA.—MARYLAND—ALA.—FLA.—DIST. COLUMBIA 




















THE 


TWO-REPUBLICS 


Life Insurance Company 
EL PASO, TEXAS 


Offers exceptionally favorable 
contracts to men who will work. 


Openings in Texas, New Mexico and Arizona. 
ALLEN H. RODES, President 


a good company! 
Great Northern Life Insurance Company 


Milwaukee, Wisconsin 
110 S. Dearborn Street 


Home office : 
Chicago office : 




















WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY = «= = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 





ine 

















W. E. SMALL, President 


OVER $3,000,000.00 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


@Georgia Casualty Company, atianta, 6a. 


AUTOMOBILE 


PLATE GLASS LIABILITY 





BURGLARY 





AN AMERICAN COMPANY 


E. P. AMERINE, Vice-Pres. 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 
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OPPOSES RATE INCREASE 
Lynn Mayor Not Taken Seriously by In- 
surance Men 

Boston, Mass., November 29.—Mayor Ralph 
H. Bauer of Lynn is the prime mover in a 
movement to oppose the new fire insurance 
rates which became effective in this State, ex- 
cepting Boston, Worcester and Lowell, on No- 
vember 13. These new rates were announced 
through the New England Insurance Exchange. 

Mayor Bauer urges a legislative investigation 
of all companies handling fire and casualty in- 
surance and further urges that all executives of 
cities and towns to which the increased rates 
apply join him in seeking such investigation. 

Although Mayor Bauer is a “business” mayor 
and elected on a business man’s platform, so- 
called, he has urged so many “movements” dur- 
ing his adminstration that his newest call for 
action is not taken seriously even by insurance 
interests in his own city. The mayor’s recent 
campaign to prevent the Salvation Army from 
holding street meetings in Lynn resulted is 
great loss of prestige to him as a crusader and 
it is thought that his unusual politics since be- 
ing mayor has perhaps lost him much of the 
attention he received when crusading against 
the New Haven railroad before former legis- 
latures. 

Incidentally, Lynn, with its acres of wooden 
shoe factory buildings and its miles of wooden 
tenements, is not regarded as an attractive city 
from the viewpoint of fire underwriters. 

Despite the increased rates and the mayor’s 
activity against such an increase the Lynn Un- 
derwriters Association has offered him, for the 
benefit of the insurance in city-owned property, 
a blanket insurance program that will increase 
the total of insurance on city buildings and con- 
tents by the sum of $1,861,775 and reduce the 
cost during the next three years by $7393. 


Automobile Continues to Write Marine 
Business 

Hartrorp, Conn., November 24.—A rumor 
to the effect that the Automobile Insurance 
Company plans to retire from the ocean ma- 
tine business was emphatically denied at the 
home office today by Alfred Stinson, vice-presi- 
dent of the company. 

‘From time to time during the past year,” 
Mr. Stinson said, “there have been unfounded 
Tumors to the effect that the Automobile Insur- 
ance Company would retire from ocean marine 
business, and upon each occasion, when they 
Were called to our attention, we have branded 
them as false.” 

“While the company has substantially retired 
from the New York ocean marine market, it 
has no intention whatever of discontinuing writ- 
Ing ocean or inland marine business through its 
branch offices and agencies throughout the 
United States and Canada.” 





MANAGER FOR EASTERN AUTO 
UNDERWRITERS 
C. R. Lamont Has Had Countrywide Ex- 
perience in Organization and Com- 
pany Work 
The executive committee of the Eastern 
Automobile Underwriters Conference announces 
the appointment of C. R. Lamont as secretary 
and manager of the organization, effective 


December 1, 1926. This appointment fills the - 


vacancy occasioned by the resignation of J. 
Ross Moore, who was appointed general man- 
ager of the National Automobile Underwriters 
Conference some months ago and who has been 
performing the duties of the Eastern Confer- 
ence manager until his successor was selected. 

The new appointee is well qualified by expe- 
rience and training to fulfill the duties of this 
important office, he having been connected with 
the underwriting and executive branches of 
the automobile business for many years. Mr. 
Lamont is a native of Massachusetts, a gradu- 
ate of Massachusetts Institute of Technology, 
and has had country-wide insurance experi- 
ence, serving creditably for four years with 
the Board of Fire Underwriters of the Pacific, 
later as special agent of the automobile depart- 
ment fo the American Fore Group of com- 
panies in New England, from which position 
he went with the Employers Fire Insurance 
Company as superintendent of its automobile 
department. He now resigns the latter post. 

In addition to his insurance activities, Mr. 
Lamont has had very valuable executive train- 
ing in industrial lines, serving during the war 
as a junior executive of the Bethlehem Ship- 
building organization. 


Illinois Tax Decision 
(Concluded from page 3) 
come within the inhibition of the Fourteenth 
Amendment; but after its admission, the for- 
eign corporation stands equal and is to be classi- 
fied with domestic corporations of the same 
kind.” 

“Tt is plain,” the court held, “That com- 
pliance with section 30 is not a condition prece- 
dent to permission to do business in Illinois. 

“An occupation tax imposed upon 100 per 
cent of the net receipts of foreign insurance 
companies admitted to do business in Illinois,” 
it stated further, “is a heavy discrimination in 
favor of domestic insurance companies of the 
same class and in the same business which pay 
only a tax on the assessment of personal prop- 
erty at a valuation reduced to one-half of 60 
per cent of the full value of that property.” 

The relationship between such a company and 
the State, the court asserted, is not contractual, 
as contended by the State, and the company by 
entering the State in compliance with its regu- 
lations does not waive any of its constitutional 
rights. 





13 


CONNECTICUT INSURANCE DAY 
Annual Event to Be Held at Hartford, 
December 15 


Wednesday, December 15, has been selected 
as the day and Hartford the place for Con- 
necticut Insurance Day this year. Meetings 
will be held in the Travelers building during the 
day and the banquet will be at the Bond Hotel 
The morning will be devoted to 
fire, life and casualty meetings, while in the 
afternoon there will be one combined session. 

Speakers at the fire session in the mormmg 
and their topics are as follows: Nelson P. 
Worley, of the New England Insurance Ex- 
change, “Dean Schedule’; Edward Milligan, 
president, Phoenix Insurance Company of 
Hartford, “Eastern Underwriters Association” ; 
F. B. Stanley, superintendent of agents of the 
Norwich Union, “What It Is All About.” 

Speakers at the afternoon session will be 
Mayor Stevens, of Hartford; Clark Belden, 
secretary of the Connecticut Chamber of Com- 
merce; Howard P. Dunham, Commissioner of 
Insurance of Connecticut; John W. Downs, 
comptroller, Automobile Insurance Company; 
Walter H. Bennett, secretary of the National 
Association of Insurance Agents. 

E. M. Allen, assistant to the presidents of 
the National Surety Company and the New 
York Indemnity Company, will preside in the 
evening. 


in the evening. 


HERBERT ADAMS GIBBONS CHIEF 
SPEAKER 
Famous Writer Agrees to Address New 
York Pond of Blue Goose 


Herbert Adams Gibbons has definitely agreed 
to speak at the dinner of the New York Pond 
of the Ancient and Honorable Order of the 
Blue Goose which will be held early in Janu- 
ary at a leading uptown hotel.. Mr. Gibbons is 
the author of the New Map of Europe, the 
Life of John Wanamaker, and is a famed 
writer on international affairs. He is in con- 
stant demand as a speaker, being noted in the 
field of oratory as well as in literature. 

Further attractions will be announced from 
time to time. Plans for the dinner are going 
forward rapidly and a number of prominent 
men have signified their intention of attending. 
Among these are Wilfred Kurth, president of 
the National Board of Fire Underwriters and 
vice-president of the Home Insurance Company 
of New York; and E. M. Allen, former presi- 
dent of the National Association of Insurance 
Agents, now assistant to the presidents of the 
National Surety Company and the New York 
Indemnity Company. 


—The October, 1926, list of inspected Electrical 
Appliances has been issued by the Underwriters’ La- 
poratories. 
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TEXAS 


ENTERED BY 


Rockford Life 
Insurance Company 


Home Office - - Rockford, Illinois 


ANYBODY WANT 
AN AGENCY? 


Apply Francis L. Brown, Vice Pres.-Secretary 


cairn Bue 


Ts 




















EVEN AN EFFICIENT WORKMAN NEEDS 
ADEQUATE TOOLS 


MUTUAL LIFE OF ILLINOIS 


H. B. HILL, President 
Springfield, Illinois 


Agents are splendidly equipped with such tools as 


1. Non-Medical 8. Non-Participating 
2. Salary Savings 9. Sub-Standard 
3. Monthly Premium 10. Health & Accident 
4. Juvenile Policies 11. Direct Mail Advertising 
5. Payor Insurance 12. Sales Promotion De- 
6. Female Insurance partment 
Without Restrictions 13. Educational Course 
7. Annual Dividend 14. Sales Folio 


Annual dividends payable on Non-Participating 
forms after 20 years. 


The famous 5 Point G. P. S. Policy—It’s different— 
A sure fire business getter. 


Excellent General Agency Territory in— 
Illinois, Indiana, Iowa, Michigan, Missouri and 
hio 


Write in strict confidence to: 


F, M. FEFFER 


Vice President & Agency Director. 























FIVE YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 





X 





Genital. ..6.ss $275,000 


Surplus........ $460,000 


SALESMEN WANTED 


To sell something new in 
life insurance in Minne- 
sota, Iowa, Nebraska, Mis- 
souri, Kansas, Arkansas, 


Our New Home Office Oklahoma and Texas. 


“Built Without Using a 
Dollar of Policyholders’ 
Money.” 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka. Kansas 


Each volume contains a complete list of agents in 

















Field Annuals 


Insurance Directories 


for 


*Greater New York 

+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 


Thursday 


——— 
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INSURANCE AGGREGATES FOR 1925 
Over 700 Companies Operating in New 
York State Show Tremendous Totals 
of Business and Assets 
The various reports of the New York Insur- 
ance Department, covering the transactions ot 
all insurance companies doing business in New 
York State, have now been issued. ‘These re- 
ports indicate the enormous volume of business 
transacted by the companies under the jurisdic- 
tion of Superintendent Beha. The aggregates 

in the various classes are as follows: 


AGGREGATES FOR YEAR ENDING DECEMBER 
31, 1925 
Stock Fire and Marine Insurance Companies, 
Including Foreign Companies’ United States 


Branches 
Number of companies.......... 276 
CS emer orer Kesonnewer $1,780,438,3609 
Liabilities, except capital....... 1,015,240,369 
Surplus (including capital)..... 705,198,000 
Premiums written ............. 905,784,875 
Peta sTaltie sicrsra oi sherach onsite core 488,001,1%0 


Mutual Fire Insurance Companies 


Number of companies.......... 69 
PRMRE cls ora nroiey sy sieia-e och oe terenetely $142,754,779 
POH IESs fail sie: Freres cntarsin era tere ko 70,309,092 
Ch SUC Ae Geen CORE COCR CE ee 72,445,087 
Premiums written .........00¢6 76,001,476 
Wonses a Hate icvas.nsics ests npaieds 20,420,743 
Lloyds and Inter-Insurers 
Number of associations........ 18 
PARES 2 ok chara av eh lp 6 loko ohelecelavacsns $18,804,566 
WIDDAEIIGS? s, <:4:c s/cie'siavarsieie o.etereeces 6,758,208 
RD Grasiiciasivsieieverd.s Sida era ened 12,046,358 
Premiums: WEitten: ..c.4.sreoacc teers. 8,680,846 


Losses paid 4,738,339 


Life Insurance, Legal Reserve Companies 


Number of companies.......... 4! 
PRREES eso 2c ever ois chd re 3, sieiesouar IG $10,016,629,300 
MORAN, MADELOLES <4: cana oicsaies ore exeiene 9,316,010,860 
Surplus (incl. special funds).... 700,618,449 
Premiums received ............ 1,973,157,218 
Payments to policyholders...... 1,118,586,743 
Insurance in force, ordinary... 47,840,580,005 
i P'S Tia Eada pete ate A Be 11,052,989,109 
New insurance issued, ordinary.. 9,742,088,221 
IMIMSERIAN » «.ts.cers a ae oon are 2,671,316,692 


Casualty and Miscellaneous Insurance, Stock 


Companies 
Number of companies.......... 70 
SY ANS Sir $77,249,530 
RESINS PL a tect 555,404,582) 
Surplus, including capital....... 221,844,948 
Premiums received ............ "550,233,794 
a ere 240,095,171 


Mutual Casualty and Miscellaneous Companies 


Number of companies.......... 33 
Ea art: $73,552,521 
Peale 55,502,110 


18,050,411 
51,858,577 
23,945,255 


Title and Mortgage Guarantee Companies 
x : 
Number of companies 


22 
Coney $86,057,382 
Surplus (including capital) ..... 121,293,808 
OE MOINE g coin ec sce cveeas 54,288,750 
otal disbursements ........... 38,059,083 


Assessment Life and Casualty Associations 


Number of associations......... 19 
"FOtab AasOSiioo cei cd waviavedcccrs $9,500,588 
ES AMSIOIGME, sc ctaka dete Paola eee, 5,760,128 
Surplus: ONS 6 c:s.8 sh dt wecie ae os 3,740,460 
WOtal 1EGME. ck <:cfare. sexes ooo s:vs 6,394,283 
Total disbursements ........... 5,559,287 
Payments to members.......... 4,118,605 
UNSUFANCE 10 LOFCEs. « occes coe oe 158,004,468 


Fraternal Orders 


Number of orders.............. 8 
do EC) COE EP OEE OR Oe E $458,610,816 
PAD MMGSh rica ycrry aes woes e are: 151,507,495 
SGD ING SoCs oe cc reactant 307,043,321 
WOU MCOME. eee sek acicaceericces 150,901,217 
Payments to members......... 79,530,633 
Total disbursements ........... 110,201,358 
Insurance’ im f0fce.. << c6es0e+s 6,132,583,775 
Business Writtth 2.6. 6:6. cco.0 case 424,430,655 


Co-Operative Fire Insurance Associations 


Number of Associations........ 165 
PERC ONGS 3) race eA om aoa $3,378,701 
BYADNGS) fe Duca dense se. 1,721,183 
SSMU ccs rac ord oan Sead 1,657,518 
ROUAD INEOINER a6) 52 was dace datsre.c 4,736,878 
TP OSSOSi Pale oar Sarcieisr euro eaneiots 2,748,273 


Total disbursements 4,576,921 


How to Get Ahead Financially 


A book bearing the above title, written by 
\. A. Schnedler, has recently been published 
by Harper & Bros. It deals with the subject 
of thrift, tells its real meaning, and covers the 
following subjects: Your Financial Possibil- 
ities; Spending Less Than One Earns; How 
Much Should I Save?; Funding Unusual Ex- 
penses ; 3udgets and Expense Ac- 
counts: Investing Savings Wisely; Reinvesting 
Dividends and Interest; It Pays to Pay Cash; 
When to Borrow Money to Get Ahead; Life 
Insurance; Owning Your Home; Necessity for 
Making a Will. 

The chapter devoted to life insurance de- 
scribes such protection and points out numer- 
It also 


Personal 


ous reasons for buying life insurance. 
tells the different kinds of companies and the 
principal staple forms of life insurance, giving 
approximate premiums, values, etc., and in gen- 
eral, strongly advising the taking of life in 
surance for various particular purposes. ‘The 
book sells at $2 per copy and orders for it will 
he filled by The Spectator Company. 


Joins Board of Independence Companies 


Alba B. Johnson has been appointed to the 
boards of the Independence Indemnity and the 
Fire companies. Mr. Johnson 
was for many years president of the Baldwin 
Locomotive Works and is not only prominent 
in Philadelphia but throughout Pennsylvania. 
He was also at one time president of the Phila- 
delphia Chamber of Commerce and at present is 
president of the Pennsylvania State Chamber 
of Commerce. 


Independence 


—The 1926 edition of regulations of the National 
Board of Fire Underwriters covering the installation 
of Gasoline Vapor Gas Machines, Lamps and Systems 


has been issued. 


15 


MODEL CODE REVISED 
William Brosmith -Announces 
tion of Work 

The revised draft of a model insurance code 
for States has been completed by the commit- 
tee on insurance law of the American Bar As- 
sociaiton, it was announced here by William 
Brosmith, vice-president and general counsel of 
the Travelers Insurance Company and chairman 
of the committee. 

The draft, drawn up in accordance with a 
resolution adopted at the annual convention of 
the bar association at Detroit, has been in the 
course of preparation since then, and in its 
final form will be submitted for approval to 
next year’s convention. Copies have been 
mailed for criticism and suggestions to insur- 


Comple- 


‘ ance organizations representing different kinds 


of companies, to State supervisory officials and 
to more than 100 leading attorneys of the. 
country. 

The monumental 
printed pages and the contents, if enacted into 
law in its entirety in any of the States, in the 
opinion of the committee, “will provide ade- 
quate and proper regulation of insurance and 
insurance companies of all kinds.” 

Most of the provisions “have borne the test 
of time and experience as laws in a number of 
the States,” Mr. Brosmith’s announcement said. 
“The arrangement is such that this code or any 
of its parts may be submitted to legislative and 
other bodies engaged in preparation of laws 
regulating insurance.” 

In addition to Mr. Brosmith, the members of 
the committee are: H. M. Garwood, Houston, 
Tex.; Jay R. Benton, Boston, attorney-general 
of Massachusetts; Alfred Hurrell, Newark, N. 
J., and David Rumsey, New York. 


document consists of 211 


New York Agency for Superior Fire 

O’Brien & O’Brien, of 98 John street, N. Y., 
have been appointed by Neal Bassett, president 
of the Superior Fire Insurance Company of 
Pittsburgh, New York city and New York 
suburban agents, also binding 
agents of the company, effective at once. 

The Superior Fire has a capital of $1,000,- 
ooo and a policyholder surplus of $1,675,013; 
and as it is one of the Firemens of Newark 
group, 

The O’Brien & O’Brien agency was started 
in 1908 by Francis M. O’Brien and Raymond 
A. O’Brien. For eighteen years it was located 
uptown; only during the past year and a half 
has it been downtown, where it has met with 
tremendous success. The agency represenvs 
the Insurance Company of North America, the 
Etna Fire, the Standard of Hartford, Frank- 
lin of Philadelphia, the Metropolitan Casualty 
and the Alliance of Philadelphia. 


country-wide 


National Fire’s Extra Dividend 
On Monday, the directors of the National 
Fire Insurance Company declared an extra 
dividend of 5 per cent, payable November 25 
to stockholders of record at the time of the 
meeting. This makes the total dividends for 
the year 25 per cent—the same as a year age. 
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NEAL BASSETT, President 







ASSETS 

















$5,508,164.57 


$21,285,738.13 


$5,800,834.29 
$4,478,489.10 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


JOHN KAY, Vice-President 
JANUARY ist, 1926, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


as 
$9,955,309 


$5, 
THE GIRARD FIRE AND MARINE INSURANCE co., Cusene 1853 


33e481,203.0 
EC 


HANICS. INSURANCE co* 1OF °eMILADELPH? "A, Orcani zed 1 


x 


HEAD OFFICES: NEWARK, N. J. 


PHILADELPHIA, PA. 


ne it 






A. H. HASSINGER, Vice-President 


NET SURPLUS 
6,330,428.58 


SURPLUS POLICYHOLDERS 
$11,330,428.58 

$1,339, : ae $2,339,631.27 

7,434.9 92 $1,507,434.92 


$1,436,937.19 
PITTSBURGH, PA, 


$600, 
TIONAL-BEN FRANKLIN FIRE INSURANCE co., Oresceas 1866 
NOT, 227.38 


$436,937.19 


DEPARTMENT OFFICES 


Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 
General Agents for Southern Territory 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managera 


Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore: Texas, Cravens, Dargan & Co., Houston 
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LOYAL ° TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
STENCIL NENTS RE FSI 






















_ General ccident 


ASSURANCE CORPORATION. 42 


nt RICHARDSON, United States Manage 


GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 


Thursday 





WELLS T. BASSETT, Vice-President 
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General agency for fire, casualty and accident and health 


insurance companies. 
DILIBERO, 76 Dorrance St., Providence, Rhode Island. 


References exchanged. Address Jonny 




















P. D. BAIN 
Chairman of the Board 





Address Home Office For Agency Connection 


ni }AMPTON ROADS 


FIRE +» MARINE 
Insurance Company 


NORFOLK, VA. 


HENRY G. BARBEE 
President 











THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


Established 


LONDON GUARANTEE & ACCIDENT 0, Ltd, 





Head Office 55 Fifth Ave., New York 
C. M. Berger, United States Manager 


Philadelphia Branch Office 
Building, 512-514 Wainut Street, eg gone Pa 


Wood 
A.ELM ER LORD & CO., 


esident Managers. 


BURGLARY 

CREDIT 

BOILER 
LANDLORDS 
ELEVATOR 
GENERAL LIABILITY 


* LONDON 
ENCLAND 


Street, Boston, Mass. 








1824 





Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 


1926 














Great American 
Insurance Company 


= New Pork = 


INCORPORATED - 1872 
ann poor i 1928) 


412,50 00,000.00 


RVE FOR ALL’ OTHER LIABILITIES 


21.732, 720.96 


16, 541.28 0.58 


50.774,001.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


LOSSES PAID POLICY HOLDERS 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill... 233 Sansome Street, San Francisco 
Cc. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & CGo., General Agents, 11 So. William Street 
SAN FRANGISCO—George L. West, Manager, 233 S Street 
CHICAGO—Ww.H. McGee & Co., Gen’ Agts., Seaehenae Exchange Bldé. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS 

Use and Occupancy.—If anyone is flatter- 
ing themselves with the idea that the subject of 
use and occupancy has been exhausted or its 
problems solved, they are mistaken on both 
counts. The fact of the matter is that as an 
active line of insurance use and occupancy is 
comparatively new, and because of that fact, 
most of its problems have still to be worked 
out. That is the reason why just as soon as a 
so-called standard form is adopted, somebody 
springs up—and usually there are several some- 
hodies—who want a modification of it. It is 
needless to point out that this demand for varia- 
tions from the standard is due to the fact that 
it is recognized that the standard is not yet 
sufficiently developed to be a standard. What 
is needed now more than anything else is very 
comprehensive reports from the adjustments 
of each use and occupancy loss. In five years’ 
time this would yield a body of information 
which would be of value in determining a stand- 
ard form. It may be that for different condi- 
tions several standard forms will be necessary, 
but their real basis must be not in somebody’s 
ideas, but in actual experience gained from act- 
ual fires. 

An Important Commission.—Somehow, 
and in some way, a resident of the German Re- 
public has learned that there is an Insurance 
Society in the city of New York. He has dis- 
patched a message to the Society which includes 
acommission. It calls on the Society to deliver 
personally to Henry Ford a sealed letter which 
comes with the message. With its usual zeal 
for dispatching the duties which are thrust upon 
it, it is more than probable that the executive 
committee will at once vote to send the secre- 
tary to Detroit for the purpose of delivering 
this letter, and of course, will pay his expenses. 

A New Departure.—F'rom the ‘Fire Patrol 
there comes a very interesting report, being a 
comparative statement for New York and 
Brooklyn of the occupancies where fires orig- 
inated in August, September and October of 
1925 and 1926. The number of occupancies 
listed is 271. They are arranged in alphabetical 
order, beginning with Advertising Signs and 
ending with Yarn Dealers. In the year 1925 
the total number of fires in New York reported 
was 2352, and in 1926 it was 2171. Corre- 


sponding figures for Brooklyn are, in 1925, 
1393, and in 1926, 1190. Turning from the 
comparative statement, it will be of interest to 
set out those occupancies in which twenty or 
more fires occurred. In New York for the 
year 1925 there were 18; and in 1926 there 
were 16. In Brooklyn for the year 1925 there 
were 12; and in 1926 there were 11. It will be 
appreciated, at least it should be, that statistics 
of this kind lack a proper element of check, 
They are valuable for purposes 
as showing the trend in occupanices for the 
They Jack, however, one es- 
work, and 


comparative 


two years given. 
sential feature for real 
that is the exact number of such occupanices 
in the city. With that known, the rate, not 
of burning, but of fires, as compared to the 
total of such occupanices, would be known. 


statistical 


FROM SAN FRANCISCO 


California Agents Watched.—Fire insur- 
ance circles in California are watching with 
interest the first activities of the new officers 
of the California ‘Association of Insurance 
Agents in view of the resolutions adopted by 
that body at its convention which was held in 
Octoher in Southern California. H. J. Thielen 
of Sacramento, new president, is known to be 
a conservative, although fire company man- 
agers feel that the resolutions criticising the 
Board of Fire Underwriters and various com- 
panies were radical. Mr. Thielen has ap- 
pointed the following on his executive com- 
mittee: Percy H. Goodwin of San Diego, 
chairman; I. O. Levy of Los Angeles, who has 
become the storm center of company criticism 
for his remark against the companies on the 
floor of the convention; H. M. Burgwald of 
Los Angeles; W. G. Thompson of Napa, for- 
mer president; F. L. McDowell, immediate 
past president, and Nye B. Swett of Fresno. 
Mr. Thielen also has appointed the following 
as the “Bulletin Control Committee,” which 
will have charge of the publication of the of- 
ficial journal, The Insurance Bulletin: W. G. 
Thompson, Napa, chairman; P. S. W. Rams- 
den, Oakland, and Frank L. Mack, president 
of the Oakland Association of Insurance 
Agents. This committee will meet with Guy 
C. Macdonald of San Francisco editor of the 
magazine, monthly or more frequently. The 


association will also hold a series of regional 
meetings in various parts of the State during 
the coming year, the first probably in Chica 
in January. 


Brokers Exchange.—The Insurance Brok- 
ers Exchange of San Francisco is considering 
amendments to the constitution which will set 
the sum of $4.00 per annum as dues. The 
Exchange has operated on an assessment basis, 
and during the past two years has not found 
it necessary to levy any assessments owing to 
the high earnings from investments. Pro- 
ponents for the dues contended that all mem- 
bers should pay something definite into the or- 
ganization each quarter, without any intention, 
however. of creating larger surplus funds, but 
principally for the purpose of holding the 
membership together. Another change in the 
constitution would give the -president of the 
Exchange additional powers. The annual meet- 
ing when these amendments will be voted upon 
will be held December 8. 


Dealer Agency Rule.—The Pacitic Coast 
Automoble Underwriters Conference is con- 
sidering the rescinding of the dealer agency 
rule adopted some years ago. Its purpose was 
to prohibit members from appointing automo- 
bile sales agencies as conference company 
agents ,and was adopted at the request of the 
local agents of California, who feared dealer 
competition. However, it is pointed out by 
conference underwriters that the rule has been 
useless, as most of the dealers have become 
connected with non-conference and dealer or- 
ganized companies, and therefore the other 
agents, generally recognized as _ legitimate 
agents, did not get any of the business, any- 
how. 


Jay W. Stevens Honored.—Jay W. Stevens, 
chief of the Fire Prevention Bureau of the 
National Board at San Francisco, was honored 
by the Mercators Club of that city on Novem- 
ber 30th. City officials from several coast 
cities and’ towns were present, including a 
number of mayors, commissioners and fire 
chiefs from Portland, Ore., to San Diego. Mr. 
Stevens was presented with a handsome travel- 
ing bag by the club. A large delegation of the 
fire insurance fraternity participated in the 
event. John H. Schively. of the Insurance 
Federation of California, made the presentation. 
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INTER- OCEAN REINSURANCE COMPANY 


January 1,1926 


Condition 
Unearned premiums 
Other liabilities 
Capital $500 
Net surplus 


ADMITTED ASSETS 


REINSURANCE 


,O00. 
, 66h Ee 
Surplus to policyho ders 


$1 ,255,778.4 
369, 346.5 
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FORESIGHT PLUS— : 

WwW 

bee 

When Elwood Haynes drove his strange horseless buggy on the tha 
streets of Kokomo, few people realized that the automobile would play ps 
such an important role as it does today. _ It was looked upon as a general ‘a 
nulsance to society. Even Dobbin objected to the strange actions of for 
this new contraption, and no mechanical device could ever take the 
place of faithful Dobbin. De 
e 

The Travelers foresaw the development of the automobile, and in Z 
1898 wrote the first automobile liability insurance that was ever written. per 
But The Travelers has been more than a pioneer. Ever since the first Pe 
policy was written, they have been the leader in the automobile liability - 
field. It took foresight to be an automobile insurance pioneer, but to - 
be the leader for over a quarter cer.tury requires Foresight Plus. in 
the 

at 

THE TRAVELERS |: 
Ye 

THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY * 
THE TRAVELERS FIRE INSURANCE COMPANY “> 


HARTFORD CONNECTICUT 
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| Casualty, Surety and Miscellaneous 








QUESTIONNAIRE SENT OUT 


New York Superintendent Wants Full 
Data on Casualty and Surety 
Writings 





COMPANIES ASKED FOR DETAILS 





Involves Incurred But Not Reported Losses 
Prior to Last Annual Statement 

James A. Beha, Superintendent of Insurance 
for New York, has sent out a circular letter to 
casualty and surety companies calling upon 
them for fuller details regarding incurred but 
not reported losses which materialized before 
the last annual statement. It appears that re- 
serves set aside for certain contingencies have 
not been sufficient, particularly with respect to 
subsequent losses on fidelity and surety busi- 
ness; lines in which losses for which compa- 
nies may be liable to come to light after the 
premiums on the bonds have been earned. Mr. 
Beha, in his communication, has brought out 
the following points: 


In connection with the audit of the annual 
statements of stock casualty and surety compa- 
nies authorized to transact business in the State 
of New York consideration has been given to 
the item designated, “Incurred but not re- 
ported losses and claims,” apearing as a lia- 
bility in Column 3, Page 5, thereof. It has 
been noted that some companies have appa- 
rently made substantial provision for such losses 
while other have not. 

In order that the department may ascertain 
to what extent by way of reserves the provision 
of Section 86 of the New York insurance law, 
requiring companies to report the estimated lia- 
bility for all losses which have occurred but on 
which no notice has been received, may have 
been complied with, you are requested to pre- 
pare and submit to this department not later 
than December 31, 1926, a tabulation of your 
experience by lines of business written for the 
year ended December 31, 1025. 

It is suggested that for the purpose indicated 
above the data be submitted in the following 
form: 

1. Lines of business. 

2. Number of claims reported in 1926 to 
December 1 where liability was incurred on or 
before December 31, 1925. 

3. Estimated reserve carried December 31, 
1925, for incurred but not reported losses as 
per annual statement, Item 3, Page 5. 

4. Reserve that should have been carried 
based on actual developments to date on settled 
and still pending losses. 


The date when given surety losses have 
reared their heads is difficult of determination 
in many instances ,but it is legally stipulated 
that, when notice is received by a company of 
a risk which may end in a loss, reserves should 
be set aside to meet the eventuality. The New 


York insurance law grants the Superintendent 
of Insurance of that State the right to require 
insurance carriers to put up additional reserves 
when the determined loss reserves appear in- 


adequate. It is to meet the possibility of such 
a condition arising, and to take care of it where 
it has arisen, that Superintendent Beha’s cir- 


cular query was formulated. 


SUPPORTS UNION CASUALTY 
Michigan Department Aids Company Cited 
by Pennsylvania Commissioner 
Micu., Nov. 26.—The Michigan 
department of insurance 


LANSING, 
interceded with 
Barfod of 
Pennsylvania in behalf of the Union Casualty 
Company of Detroit, one of the many com- 
panies cited by the new Pennsylvania Commis- 
sioner to show cause why they should not lose 
their licenses in the Keystone State. The Union 
Casualty, a co-operative assessment health and 


has 


Insurance Commissioner Einar 


accident company, has proved most conservative 
and dependable, according to Second Deputy 
Commissioner Ralph Wade, of the Michigan 
department, who wrote Commissioner Barfod 
to this effect. A hearing on the Michigan 
company’s case will be held soon. 

Deputy Wade, in his letter, expresses the 
surprise of the Michigan department that the 
Detroit company should be cited. It is stated 
that the company, although organized in 1907, 
has given the Michigan department 
trouble and has met with a substantial growth. 
Complaints made against the company by Com- 
missioner Barfod further puzzle the depart- 
ment, as they fail to see that the laws the Com- 
missioner cites as having been broken even ap- 
ply in the case of the Union Casualty. 


never 


Travelers Liberalizes Coverage on 
Aviation Risks 

Reaching its decision as a result of recent 
actuarial surveys carried out under the super- 
vision of Vice-President B. A. Page, the Trav- 
elers Insurance Company of Hartford has con- 
siderably liberalized its prohibitions against 
aviation risks under accident policies. Effective, 
as of December 1, the company has broadened 
its coverage of this type so that the insurance 
will be paid without additional premium on 
about 80 per cent of accident policies where 
the loss is caused by an aviation hazard while 
the insured is riding in a licensed airplane or 
dirigible operated by a licensed pilot on a regu- 
lar air passenger route between established air- 
ports. 


Metropolitan Casualty Opens Fidelity and 
Surety Branch in Detroit 

J. Scofield Rowe, president of the Metropoli- 
tan Casualty Insurance Company of New York, 
has announced the opening of a fidelity and 
surety branch office of that organization in 
the Buhl building, Detroit, with J. W. Wilmer 
as manager. Business is under way at the new 
office. 
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O.R. BECKWITH ELECTED 





Becomes President of London and 
Lancashire Indemnity 





IREMONGER IS SENIOR VICE- 
PRESIDENT 


ie P: 





John V. Fothergill Made a Vice-President 
—Three New Directors Chosen 

Oliver R. Beckwith, vice-president and secre- 
tary of the London and Lancashire Indemnity 
Company, whose home office is in New York 
but whose executive offices are in Hartford, 
has been elected president of the company, suc- 
ceeding the late A. G. McIlwaine. Mr. Beck- 
with’s promotion was affirmed by the board of 
directors last week. H. P. Iremonger, a vice- 
president of the company, has been made 
senior vice-president; John V. Fothergill be- 
comes vice-president, and John Urmson, one 
of the secretaries with Mr. Beckwith, was made 
secretary of the company. Three new direct- 
ors were chosen as follows: Charles Hendry 
and Mr. Fothergill and Mr. Urmson. Mr. 
Hendry is a manager of the London and Lan- 
cashire Fire at the head office in London. 

President Beckwith joined the London and 
Lancashire Indemnity in 1922 as general coun- 
sel and became executive vice-president in 
December, 1923. Before associating with the 
London and Lancashire Indemnity, Mr. Beck- 
with practiced law from 1899 to 1905, then go- 
ing with the Travelers as claim examiner in 
the liability department. In 1910 he left the 
Travelers and joined the A*tna Life as execu- 
tive superintendent of the liability claims de- 
partment, acting in that capacity and as asso- 
ciate attorney and counsel until the time of his 
connection with the London and Lancashire In- 
demnity. 

Mr. Urmson was with the head office of the 
London and Lancashire group for about twelve 
years before joining the indemnity company, of 
which he has been comptroller since 1921. He 
was elected a secretary early this year and 
now becomes the company’s only secretary. 

Mr. Fothergill has been with the London 
and Lancashire (Fire) Insurance group for 
thirty-five years and is now agency superin- 
tendent handling the automobile business of the 
fire companies as a specialty. 


D. Sherman Ellison Appointed 

D. Sherman Ellison, general manager of the 
insurance department of the Citizens Trust & 
Savings Bank, South Bend, Ind., has been ap- 
pointed general agent, with jurisdiction over 
nine counties in Indiana, for the National 
Surety Company, New York. 

J. E. Vandivere, formerly in the National 
Surety’s Detroit office, is now manager of the 
bonding division of Mr. Ellison’s department. 
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EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 


CASUALTY REINSURANCE 


EXCESS INSURANCE EXCLUSIVELY 


HOME OFFICE: KANSAS CITY 


CHICAGO OFFICE 


837 Insurance Exchange 
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NEW YORK OFFICE 
85 John Street 


























Your Prospect’s Future 


Is the Same As Your Own 


When you line him up for the policy he wants, and 
the policy he needs, you have made a staunch friend, 
and contented customers mean repeat orders in insur- 
ance as well as other lines of business. Sell this 
contract: 


Any natural death.................e008- $5,000 
Any accidental death. .................. 10,000 
Certain accidental deaths............... 15,000 
Accident Benefits $50 per WEEK 
(Non-cancellable) ; 
Also Disability Income, Waiver of Premiums, 
etc. 


All In ONE Policy 


¥. You can see how worthy such a contract is in the hands of a 


progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. Our Vice Presi- 
dent, Eugene E. Reed, will tell you all about it. 
Write him direct. . . .. and directly 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord New Hampshire 
Inquire! 


Writing Casualty Insurance 
Fidelity and Surety Bonds 
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Home Office: DAVENPORT, IOWA 
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JEWELERS SAFETY FUND 


iety Is Reincorporated Under New 
sitiied York Law 





H. E. RYAN MADE MANAGING 
DIRECTOR 





John B. Goddard Will Act as Assistant— 
Organization Was Examined as of 
March 31, 1926 
The Jewelers Safety Fund Society of New 
York has been reincorporated under the laws 
of the Empire State as a mutual insurance cor- 
poration. The Jewelers Safety Fund has fur- 
nished indemnity against holdup, burglary and 
robbery of jewelry salesmen for many years, 
confining its activities for the most part to the 

jewelry trade. 

Harwood E. Ryan, of the consulting actu- 
arial firm of Woodward, Fondiller & Ryan of 
New York, has been elected managing director 
of the Society. Fred L. Goddard, secretary 
and treasurer of the organization for several 
years, has retired from that office and his cor- 
porate duties will be taken over by Mr. Ryan. 
John B. Goddard, who has been connected with 
the work of the Jewelers Safety Fund Society 
for about ten years, will act as assistant to the 
managing director. 

Following the completion of the Society’s re- 
organization, the coverage of its policies has 
been broadened to apply to merchandise on the 
premisés of the insured as well as to goods car- 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1925 


(Condensed from Statement of 
_ U.S. Treas. Dept.) 
Admitted Assets...... $7,207,020 
Capital.............. 1,298,800 
RE epee 720,161 
Thirteen Years of SteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 











ried by salesmen or in transit. Ocean marine 
shipments are included. The new policies will 
be put on the market before the first of the 
year. 

The Society, which was organized in 1884 
by a special act of the New York Legislature, 
is closely allied with the Jewelers Protective 
Union, which is an organization operating to 
protect against robberies, thefts, etc., of prop- 
erty belonging to Under the 
amendment of the charter which has just been 
negotiated, the Society, which was classed as 
a mutual casualty insurance corporation by 
the New York department, will be classed as 
a mutual marine insurance corporation. 

The Society was examined as of March 31, 
1926, by the New York department and at that 
time had total admitted assets of $458,820, with 
a surplus to policyholders of $103,253. Loss 
claims paid, including expenses, were $420,374. 
with deposit premiums written of $586,865 and 
a safety guarantee fund of $269,338. The re- 
port of the examiners for the New York de- 
partment was filed on May 26, 1926. 


its members. 


TEXAS COURT RULES ON 
COMPENSATION 
Decision Says Incorporated Cities and 
Towns Cannot Insure Employees 

a Under Act 

’ AuSTIN, Tex., November 29.—Texas incor- 
corporated cities and towns are not within the 
terms of the State workmen’s compensation act 
and cannot legally buy insurance for employees 
under its provisions, the State supreme court 
here has held. 

Thousands of dollars spent by municipalities 
for insurance for employees are said to be im- 
perilled. ; 

The ruling by the supreme court came in the 
decision on the suit of the Texas Employers 
Insurance Association against the city of Tyler 
for more than $6000, which the company alleges 
is due it on account of the asserted misrepre- 
sentation of the size of the payroll by the city 
authorities.. 

The district court of Smith county held in 
favor of the city of Tyler, the appeals court 
at Texarkana reversed the decision and the 
supreme court then affirmed the acticn of the 
district court. Chief Justice C. M. Cureton 
wrote the opinion. 


National Automobile Service Corporation 
Alleged to Have Misrepresented 
Insurance Contract 
The National Automobile Service Corpora- 
tion, against which charges were brought by 
Insurance Commissioner Einar Barfod of Penn- 
sylvania, was an organization that sold an 
alleged service contract offering towing ser- 
vice, lawyer’s advice, discounts at service sta- 
tions, etc. It also offered a bail bond issued by 


the National Surety Company. Commissioner 


Barfod states that “The contract was misrep- 

resented by high-pressure sales agents as be- 

ing a full coverage liability and accident pol- 
” 


icy.” Action on the part of the Pennsylvania 
insurance department followed. 
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MICHIGAN COMPENSATION 
STATUS 





2800 Insureds in State Organization 
on November 1 





SLIGHT GAIN IN VOLUME 





Conservative Policy Adopted Was Criti- 
cized by Special Commission 

Lansinc, Micu., November 27.—Michigan’s 
compensation fund showed its usual conserva- 
tive gain in volume and in number of sub- 
scribers during the twelve months previous to 
November 1, according to a preliminary report 
recently made public by William T. Shaw, the 
fund’s manager. Approximately 300 more em- 
ployers took State policies during the year, the 
total number insured in the fund as of Novem- 
ber 1, 1926, being 2800. 

The fund operates as a co-operative organ- 


’ ization, its members choosing a board of di- 


rectors who, in turn, employ the manager. The 
current report was given the directors at a 
recent meeting and was apparently satisfactory 
to the board. The fund is supposed to insure 
“at cost,” its members sharing the losses. Sepa- 
rate quarters from the State offices are used 
by the fund organization, this rental and other 
office expenses coming out of the fund. 

Little effort has ever been made to extend 
the fund’s membership materially, it is claimed, 
as a conservative policy has been pursued which 
resulted, during the 1925 legislative session, in 
criticism by a special compensation commission 
created to recommend changes in the workmen’s 
compensation laws. It was suggested, at that 
time, by the commission that the fund be made 
an active organization and that it be placed 
directly under control of the regular compensa- 
tion commission of the department of labor 
and industry, a plan violently opposed by the 
private compensation carriers on the ground 
that unfair competitive advantages would ac- 
crue to the State fund under such an arrange- 
ment, as the Commissioners have access to all 
data regarding compensation insurance sched- 
ules and could proceed to bludgeon the com- 
panies as expiration dates were watched. Sug- 
gestions of the commission were not followed, 
however, and the companies are hoping that 
they will not be revived at the ensuing session 
of the State solons. 


Detroit Fidelity and Surety Opens Kansas 
City Branch 

The Detroit Fidelity and Surety Company 

has opened a branch office in Kansas City, 

Mo., to provide for its increasing business 

in that territory. Wm. J. Gibbons has been 

appointed branch manager for this new office. 


J. Dallas Smith Goes to Philadelphia 

J. Dallas Smith, district agent of the Fidelity 
and Casualty Company, New York, at Harris- 
burg, became manager of the bonding depart- 
ment in the Philadelphia branch office of that 
organization on December 1. 
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CHAMPIONSHIP 
MATERIAL 








Success in the great college sport of football 
results from skill on the part of the team and 
whole=hearted backing by the student body. 


The remarkable record of Lincoln National 
Life field men is due to their preparedness for 
fitting their wide range of policies to the needs 
of their clients and sincere cooperation from 
their Home Office. 


Lincoln National Life agents are sure that 
their training and equipment and backing has 
made it pay to 


(an K UP(()wirn THE (LINCOLN) 


The Lincoln National Life Insurance Co. 


“*Ite Name Indicates Its Character’’ 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $450,000,000 in Force 




























SHIELD POLICIES 
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Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 








eo 
SHIELDS 
You 





Total claims paid 26 years ending 
December 31, 1925, $45,599,665.53 








C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas, 


THE NATIONAL 
LIFE @ ACCIDENT INSURANCE CO, 


Home Office, National Building 


NASHVILLE - - - TENN, 
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SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 
P. O. BOX 884 BIRMINGHAM, ALA. 





UNION NATIONAL 
INSURANCE COMPANY of FLORIDA 


First National Bank Building 
St. Petersburg, Florida 


MAX A. H. FITZ E. F. H. ROBERTS DR. JOHN L. DAVIS 
President Secretary and Actuary Executive Vice-Pres, 
and Medical Director 


Well financed and managed by a Board of Bankers, Business 
and Insurance men. Automatic Reinsurance enables us to 
handle promptly and efficiently very large lines. 


Come to Florida where you can work the year ’round. Com- 
missions and renewals. Excellent territory. Leads furnished. 
Address: 


JOHN C. ROBERSON, 
Vice-Pres. and Agency Director. 























Our Story:— 
The 


Preferred Accident 


Insurance Company 
OF NEW YORK 
KIMBALL C. ATWOOD, Pres. 
80 Maiden Lane, New York 
Has pleased its Agents and Policyholders and steadily 
grown in financial solidity and in prestige for 40 years. 


We write Accident—Health—Auto Liability and 
Property Damage and Burglary Insurance. 


All Agency contracts are direct with the Home Office. 


Assets exceed $9,000,000—Surplus to policyholders 
$2,900,000. 


We have some territory open that may interest you. 














THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppot- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
77 Franklin Street, Boston, Mass. 








the con 





» Ma sq 


Jo! 






Safe 





In 
of h 
and 
Sure 
“app 

I 
debu 
busin 
a lot 
point 
retor 

Th 
are h 
prosa 

Lo 
impor 
tion ¢ 
it not 
a cl 
farce. 

If 
tinual 
alway 
possib 
worki 
truste 
of the 
that ir 


Ref 
many 
San I 
the re 
suranc 
ing in 
He th 
use of 


Fror 
more 
name 
bankin, 
byac 
ofan 
loss, tl 
local f 
stances 
long s 
sweat | 

A ye 
the say 
initial 
well ut 
to the 
leaning 
Was se 
$25,000 
had for 
policy, 
the car 
prancin 
hats, 7 


| the stuf 


; Last 
Man ; 
five yea 
Previou: 


vided f 





















bonds. 










Thre 








DAVIS 
-e-Pres, 
irector 


usiness 
us to 


Com- 
nished, 


ector. 


L 





AL 
NY 


ast in 
.NCE 


yanies 
; and 
ppor ° 
ility. 


5 














December 2, 1926 


THE SPECTATOR 


Casualty, Surety, Etc. 








PAYING LOSSES 





n L. Mee Says Insurance Pre= 


h . . 
# vents Financial Ruin 





GIVES SALES ARGUMENTS 





Safety of Business Concerns Made Possi- 
ble by Indemnity 

In addressing a regional agents’ conference 

of his organization, John L. Mee, vice-president 

and superintendent of agents for the National 

Surety Company, New York, introduced a new 


“approach” when he said: 

I met a_ very pleasing and _ intelligent 
debutante the other day and she asked me my 
husiness. “Insurance,” I said, expecting to see 
a look of awe come over her. li was disap- 
pointed. “What an unromantic business!” she 
retorted. ; ; 

That made me wonder if all insurance peopie 
are hard boiled—if the insurance business is so 
prosaic. Let us see if that is true. 

Looking at it coldly, I think one of the most 
important factors in business is to have protec- 
tion available when it is really needed. Were 
not for that, business would deteriorate into 
a close-mouthed, grasping, selfish, narrow 
farce. 

If business concerns were required to con- 
tinvally divide their energies between the 
always-present competitor and the ever-present 
possibility of conflagration, catastrophe or the 
workings of a peculiar quirk in the mind of a 
trusted employee, resulting in the embezzlement 
of thousands of dollars without any protection, 
that indeed would be repressive to development. 


Referring to the prompt manner in which 
many companies paid their claims after the 
San Francisco fire, Mr. Mee pointed out that 
the rehabilitation power exercised by an in- 
surance company were often the means of sav- 
ing individuals and firms from financial ruin. 
He then gave the following instances of the 
use of this power: 


From an economic point of view, what is 
more dramatic than the saving of the good 
name and good-will of a State-wide known 
banking institution? The immediate payment 
by a conscientious fidelity and surety company 
of a noticeable amount due to an embezzlement 
loss, thus rehabilitating the bank, calming the 
local financial waters, preserving, in many in- 
stances, the backbone of our country, the life- 
long savings of the man who works by the 
sweat of his brow. 

A young married couple on Long Island put 
the savings of a life-time into a home as an 
initial payment not so long ago. Things went 
well until the guard rail on the steps leading 
to the rear porch broke. The milk man was 
leaning on it. He went with the rail. He 
~ severely injured. Suit was brought for 
$25,000 but happily the head of the household 
had forearmed himself with a general liability 
policy. It may be true that the adjusters of 
the carrying company did not gallop up on 
prancing horses nor did they doff their plumed 
ats. They were, in the vernacular, there with 
the stuff. 

_ Last year a man and wife lost their lives 
lm an automobile accident. Their only child, 
ve years old, was left an orphan. A will had 
Previously been made by the father. It pro- 
vided for the appointment of an executor and 
the conversion of the entire estate into good 
bonds, This was done. The bonds were placed 


ia safe deposit box of the local bank. 
hree months later a well equipped band of 


yeggmen ripped open the safe deposit boxes, 
stole the bonds, the majority of which were un- 
registered. The executor, however, had fore- 
seen such contingency. He had purchased sate 
deposit box protection. The loss was paid 
promptly and in full. This child was thereby 
saved from being a dependent or a possible can- 
didate for the almshouse. 

Perhaps the payment of this loss was not 
accompanied by a fanfare of trumpets but the 
saving of the orphan’s inheritance was, to him 
in particular, a protection in his time of need 
just as great, just as significant, in a relative 
and economic way, as any thrilling rescue pic- 
tured in any of our best sellers. 


Preferred Accident to Declare Stock 
Dividend 

The directors of the Preferred Accident, of 
New York, recommended the declaration of a 
stock dividend of 150 per cent, which will in- 
crease the capital stock from $1,400,000 to $3,- 
500,000. The proposition will be voted upon 
by stockholders on December 7. 


CHICAGO SURETY MEN MEET 
R. E. Cline Becomes President of Asso-= 
ciation 

The annual meeting of the Surety Under- 
writers Association of Chicago was held at the 
New Bismarck Hotel in that city last week and 
officers were elected as follows: R. E. Cline, 
7Etna companies, president; Jay J. Reynolds, 
Fred S. James & Company, vice-president; Jo- 
seph Finch, National Surety Company, secre- 
tary; John Keevers, Maryland Casualty, treas- 
urer. 

Members of the executive committee are: 
Harry Keator and Stewart Keator of Kess- 
burger & Lederer; T. W. Thompson, Hartford 
Accident; Walter Faraday, New Jersey Fidel- 
ity and Plate Glass. 

A well-arranged program for the meeting in- 
cluded an underwriting satire entitled “They 
Could Not Say Yes or No.” W. H. Hans- 
man, retiring-president of the Surety Under-. 
writers of Chicago, acted as chariman. 








———— ————————————— 


























Here is a picture of the portrait of F. Highlands Burns, president of the Maryland Casualty Com- 
pany, Baltimore, as it hangs in the reception room of the organizations new branch office building 
which was recently opened at 322 Walnut Street, Philadelphia 
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SMALL INCOME POLICIES 


The Equitable Life Assurance Society is on the outlook for young men of some 
experience in business, but who need to know nothing to begin with about the life 
insurance business, to be trained to sell Life Income Insurance-in large amounts and 
also in small amounts, and thus earn a good living. 


Some agents are successful in placing large Income Policies, but do not think it 
worth while to canvass for small policies of that kind. This is a mistake. Of course 
a large income will give more satisfaction than a little one, but it does not follow from 
this that the proceeds of a small policy payable in the form of an income will not be 
acceptable to the beneficiary. 


Many a man who feels that he has all the insurance of the ordinary kind that he 
needs, will be willing to supplement it with small policies guaranteeing small monthly 
payments to his wife and daughters for life, or to his grandchildren, or to nephews and 
nieces, or other dependents. 


MANY SMALL INCOME CONTRACTS 


An income policy that does no more than furnish pin-money to a well-to-do bene- 
ficiary will always be acceptable. 


A little policy that gives a wife, daughter, grandchild, or some other relative or 
friend $50 or $100 every Christmas, costs almost nothing, and often proves a good 
eniering wedge by means of which the agent can induce a client to apply for a large 
amount of additional insurance. 


Someone has said, ““The agent who does not sell Christmas Present policies in De- 
cember is like the farmer who doesn’t take the trouble to pick the apples in his orchard 
when they are ripe.” 


Small Birthday Present Policies are also very popular. The agent can say to a 
client: ‘‘On your daughter’s birthday I know that it is your custom to make her a 
substantial present. Wouldn’t you like to perpetuate that remembrance after you are 
gone, to the very last birthday your daughter will spend, no matter how long she may 
survive you?” 


Wedding Anniversary Policies will also appeal to many husbands or fathers. 


A small income policy that will give a son or daughter enough money once a year 
to pay the cost of a vacation trip will always be acceptable. And every father can 
make himself very popular by providing such incomes every year. 


INCOME BUILDING 


Many a man who can’t afford a large Income Policy can begin with a small policy 
and take additional policies from time to time thereafter. By such a course a small 
income will be assured and if he persists a liberal income may be provided for later on. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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ne 
FORGERIES INCREASING 


Losses by Alteration of Checks Show 
Decline 








J. SCOFIELD ROWE’S CONCLUSIONS 





President of Metropolitan Casualty Says 
Safety Methods Are Important 

A new trend in the methods of forgers is 
indicated by a decrease in the percentage of 
fosses due to the alteration of checks and an 
increase in the percentage due to forgeries of 
signatures and indorsements, according to J. 
Scofield Rowe, president of the Metropolitan 
Casualty Insurance Company of New York, 
in a bulletin issued to-day by the Forgery Pre- 
yention Bureau of that city. 

Instead of concentrating their efforts on the 
“raising” of checks, says Mr. Rowe, crooks in 
their efforts to “beat the game somehow” are 
now paying more attention to the imitation of 
genuine signatures. 

Although the increase in this form of for- 
gery is not in the ratio of the decrease in check 
alterations, the tendency noted by Mr. Rowe, 
attributed by him to the difficulties presented 
to successful check alteration by the general 
use of mechanical protective devices, is shown 
by a recent analysis of indemnification payments 
by surety companies on forgery bond losses. 

“The situation now presented is distinctly 
hopeful,” said Mr. Rowe, “for the decrease in 
the percentage of check alterations is so con- 
siderable as to show the efficacy of prevention, 
while the increase in the percentage of losses 
due to forgery pure and simple is not so con- 
siderable that we can not see our way clear 
to soon having it pretty well in hand. Just 
as caution has resulted in reducing the percent- 
age of losses due to alteration, so too will the 
percentage of forgery losses be reduced by 
care on the part of check users to prevent their 
signatures and checks, whether blank, signed 
or canceled, from falling into the hands of 
criminals.” 

The growing practice of using safety check 
paper, which is registered and not obtainable 
by crooks except by theft, will also do much 
to suppress forgery, Mr. Rowe said, and the 
losses due to check frauds of all kinds, esti- 
mated at not less than $100,000,000 annually, 
would be substantially reduced, he believed, if 
all checks were as well safeguarded as the 
money they potentially are. 





Organization Formed 


(Concluded from page 3) 
and will consist of only the presidents or 
the senior executive officers of such casualty 
and surety companies as compose its member- 
ship. The whole idea of the organization will 
be along the same line as that of the Associa- 
tion of Life Insurance Presidents in the life 
insurance business. Meetings of the new body 


will be held every three months in New York 
city or elsewhere, the place of meeting to be 
designated by the chairman after a consulta- 
It was 


tion with the executive committee. 


provided in the plan of the Association that 
special meetings to consider any unusual condi- 
tion in the business may be called by the chair- 
man at the request of the executive committee 
whenever deemed necessary. 


As now outlined the Association of Casu- 
alty and Surety Executives is not confined in 
its scope to any particular problem affecting 
the casualty or surety busines but any condi- 
tion that may arise can be presumed to be with- 
in its jurisdiction. Such questions as public 
relations, taxation, economic administration of 
the business, etc., are all matters regarding 
which the Association may be expected to act. 

At the meeting in New York city this week, 
there was some talk regarding the possibility 
that the Association of Casualty and Surety 
Executives may take over some or all of the 
efforts now being carried on by the Casualty 
Information Clearing House and the Work- 
men’s Compensation Publicity Bureau. It is 
much too early, however, in the scheme of the 
new organization to predict what may be ex- 
pected along this line. As far as the National 
Bureau of Casualty and Surety Underwriters 
is concerned, it is not anticipated that the As- 
sociation of Casualty and Surety Executives 
will in any way conflict with it, nor will the 
Association, according to present indications, 
take over any of the duties of the Bureau. 

In all, thirty-seven companies had been in- 
vited to attend the meeting at which the As- 
sociation of Casualty and Surety Executives 
was formed and of that number, thirty-five 


were represented. A list of those present at 
the meeting will appear in next week’s issue 
of THE SPECTATOR. 





WILL MEET IN CHICAGO 
Midwinter Sessions of Health and Acci- 
dent Underwriters Conference to Be 
in Windy City 
The executive committee of the Health and 
Accident Underwriters Conference held a meet- 
ing at the Union League Club, Chicago, re- 
cently at which the following members were 
present: T. Leigh Thompson, chairman; E. J. 
Faulkner, W. T. Grant, R. M. Rowland, C. 
H. Brackett, E. C. Bowlby, C. O. Pauley, W. 
W. Powell, E. C. Budlong, John Patterson, 

Dr. J. R. Neal and H. R. Gordon. 

The executive committee voted to change 
the place of the midwinter meeting from 
Springfield, Illinois, to Chicago. 


Percy W. Linscott Succeeds W. R. Freethy 
With Employers Liability 
William R. Freethy, superintendent of the 
United States claim department of the Employ- 
ers Liability Assurance Corporation of Boston, 
has resigned from that post as of December 
31, 1926. His place will be taken by Percy W. 
Linscott, superintendent of the New England 
claims department, who will continue his pres- 
ent work and will take on the duties of Mr. 
Freethy in addition. T. W. Bradshaw, who is 
assistant superintendent of the United States. 
claim department, continues in that capacity. 





OPERATING IN 


ARKANSAS 
CALIFORNIA 
COLORADO 
DELAWARE 
DIST. OF COL. 
IDAHO 

ILLINOIS 
INDIANA 
IOWA 
KANSAS 
KENTUCKY 
MAINE 
MARYLAND 
MICHIGAN 











Inter-State Business \ 


MINNESOTA 
MISSOURI 
MONTANA 
NEBRASKA 
NEW HAMPSHIRE 
NO. CAROLINA 
NORTH DAKOTA 
OHIO 
OKLAHOMA 
PENNSYLVANIA 
RHODE ISLAND 
SOUTH DAKOTA 
TENNESSEE 
TEXAS 
UTAH 
VERMONT 
VIRGINIA 
WEST VIRGINIA 
WISCONSIN 
WYOMING 











Accident Association 
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ERNEST W BROWN, Secy—Treas. 


OF ITS KIND IN AMERICA 
DES MOINES, IOWA 
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Prominent Agents and Brokers 





Actuarial 













LEON IRWIN & CO., Inc., New Orleans, La. 


Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 
ford ew York Casualty Co. 
Standard of New _State of Penn. Indemnity Company 
York Stuyvesant of New of America 
National Union of York 
Pittsburgh BROKERS’ LINES SOLICITED 


Acturaial 






















































Actuarial! 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 


CONSULTING ACTUARIES 
Actuarial and Statistical Service in all Branches 
of Insurance for Pension Funds—Office Systems 
ne Accounting and 
uditing. 


75 Fulton Street New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 








as, 


HENRY R. CORBETT 
ACTUARY 


Specialty — Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHI 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA. 








Statisticians 








es 








COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 











E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


seatiemeeee 


Underwriters 
Statistical 
Bureau, Inc, 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 





CAQGO 

















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 





























A. SIGTENHORST,F. A.I.A. 
CONSULTING ACTUARY 


National City Bank Blidg., WACO, TEXAS 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 








THE BOURSE 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
PHILADELPHIA 











ABB LANDIS 
CLARENCE L, ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 











‘i 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 


Accountants, Statisticians 


29 South La Salle St., Chicago 








NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless’’ cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 
A difficult prospect, after reading 

THE COST OF DYING 


said: “No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same’’; and he signed up for $75,000. 

USE IT AND PROSPER! 


PRICES: 


SAO COORG ooo crvcisiavaivsicecacows $ .25 
BOI oie bac no a alearedeemaseecawe 8.50 
My OS Sswtevnocapumesawoueanene 15.00 
Be ms. iitettecersccessesesenes vip 
FR aterm 
A 8 Sa ceuisw dria sco neareeueee 400.00 
Mee SO a aealocasaord seo uae ee 750.00 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMP‘NY 


CHICAGO NEWYORK 
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firmation 
The following quotation, 


19 





All Bids and Quotations Subject to Con- 


as of Nov. 29, 
1920, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 


ing in this list, the Research Bureau of THE 
specrator will endeavor to give to any cor- 
respondent whatever information may be de- 


sired. 


It can be readily understood that these quo- 


tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 


the activity of their trading: 


erican Fire 
a Biiott:& Co. N. Vi. 665. 
McCown & Co., Phila, and N. 
erican Alliance 
An Rice, Wy; Or CO:, Ne Wicseic sce. « 
Gilbert Elliott & Co., 'N. v. Pe ae 
American Surety 
Gilbert Elliott & Co., 
Bankers’ & Shippers 
Gilbert Elliott & Co., 
Camden Fire 
McCown & Co., Phila. and N. 
Carolina Insurance 


J.K. Rice, Jr., & Co., N. a at ehsired 

Gilbert Elliott’ & Co., 5 ee ae 
City of New York 

Gilbert Elliott & Co., N. Y........ 
Continental 

Gilbert Elliott & Co., N. V....0... 
Federal Union Life 

A. & J. Frank Co., Cincinnati...... 
Fidelity Phenix 

eats Gr anger. IT. Yo iiss cede es 

Gilbert Elliott & Co., N. Y........ 


Fire Association of Philadelphia 

McCown & Co., Phila. and N. Y... 
Franklin Fire 

Gilbert Elliott & =. 7 pe De eras cve cum 

McCown & Co., 
Globe & Rutgers 

Gilbert Elliott & Co., N. Y........ 
Great American 

Gilbert Elliott & Co., N. V 

J. K. Rice, Jr., & Co., 
Hanover Fire 

me mace, Jt., & Co., No Ys. cies 

Gilbert Elliott & Co., N. Y 
Harmonia Insurance 

J. K. Rice, Jr., & Co., N. Y 
Home Insurance 

Gilbert Elliott & Co., N. Y........ 

Te. mice, jt. o& Co, N: ¥....0.. 

Curtis & Sanger, N. Y 
Homestead 

Gilbert Elliott & Co., 

J. K. Rice, Jr., & Co., 


Bes Wolsovateckacs 


Bid 


46 
48 


290 
290 


190 
275 
1334 


28 
28 


280 
134 


373 
373 
371 


Offered 


48 
49 


300 
300 


194 
290 
144 


30 
30 


285 
137 
29 


194 
197 


5314 


178 
178 


1400 


292 
292 


190 
190 


376 
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Insurance 


Inquiries Invited 


11 WALL ST. 
NEW YORK 


Tel. Hanover 7520 





Company 
Stocks 


GUDE, WINMILL & CO. 


Members New York Stock Exchange. 











Importers & Exporters 

Curtis & Sanger, N. V.....e0cccce 
International Co. of St. Louis, Pfd. 

A. & J, Frank Co., Cincinnati...... 
Inter-Southern Life 

A. & J. Frank Co., Cincinnati...... 
Insurance Co. of North America 

McCown & Co., Phila............ 
Insurance Securities Co., Inc. 

(Union Indemnity Group) 

Gilbert Elliott & Co., N. Y 
Lumbermen’s Ins. Rights 

McCown & Co., Phila............ 
Maryland Casualty 

Curtis & Sanger, N. ¥ 
yas State Life 

A. & J. Frank Co., Cincinnati...... 
Milw aukee Mech. 

Curtis & Sanger, N. Y 
National Liberty 

J. K. Rice, Jr., 
National Surety 

Curtis & Sanger, N. V............ 
New Jersey Fire Insurance 

Gilbert Elliott & Co., N. Y........ 


ae Cee IW Sed ile:e 


1. &. Wee, Fe Oe, FY... 5 
Ohio National Life 
A. & J. Frank Co., Cincinnati...... 


Pacific 

Gilbert Elliott & Co., N. Y........ 
Reliance 

McCown & Co., Phila. and N.Y... 
Stuyvesant 

Gilbert Elliott & Co., 
U. S. Fid. & Guar. 

Gilbert Elliott & Co., N. Y........ 
U. S. Fire 

Gilbert Elliott & Co., N. Y........ 
U.S. Merchants and ing 6-9 

Gilbert Elliott & Co., N. Y........ 
Victory Insurance 

McCown & Co., Phila. and N. Y... 
Westchester Fire 

Curtis & Sanger: No Wu. nc eccices 

Gilbert Elliott & Co., N. Y 


HARTFORD STOCKS 

Aetna Casualty and Surety 

Conning & Co., Hartford.......... 

Markham & Company i cuure dense 

Roy T. H. Barnes & Co., Hartford. 
Aetna Insurance (Fire) 

Conning & Co., Hartford.......... 

Markham & Company............ 

Curtis & Sanger, N. Y 

Roy T. H. Barnes & Co., Hartford.. 
Aetna Life Stock 

Conning & Co., Hartford.......... 

Markham & Company ‘ 

Roy T. H. Barnes & Co., Hartford. . 
Aetna Life (Full Paid Receipts) 

Conning & Co., Hartford.......... 

Markham & Company............ 
Automobile Insurance 

Conning & Company, Hartford.... 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford. . 
Conn. General Life 

Conning & Co., Hartford.......... 
Markham & Company.............. 

Roy T. H. Barnes & Co., Hartford. . 
Hartford Fire 

Conning & Co., Hartford.......... 

Markham & Compan 

Roy T. H. Barnes & Co., Hartford.. 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford... 
National Fire 

Conning & Co., Hartford.......... 

Markham & Company............ 

Roy T. H. Barnes & Co., Hartford.. 
Phoenix Insurance 

Roy T. H. Barnes & Co., Hartford... 

Conning & Co., Hartford.......... 
Markham & Company...........++s 
Phoenix Rights 

Roy T. H. Barnes & Co., Hartford. . 
Markham & Co., Hartford........... 

Conning & Co., Hartford.......... 
Phoenix Rights 

Markham & Co., Hartford......... 
Travelers Insurance 

Conning & Co., Hartford.......... 

Markham & Company 

Roy T. H. Barnes & Co., Hartford. 


Bid 


4314 


675 
690 
690 


1135 


NEW ENGLAND STOCKS 


American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston. . 

Boston Casualty 
Chas. A. Day & Co., Inc., Boston. . 

Boston Insurance 
Chas. A. Day & tine Inc., Boston. . 

Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston 
Preleae 5 oo cccccetcveecucesens 
COMI go eccecs terawensechks 

a National Life Ins. Co. 

A. Day & Co., Inc., Boston. . 

Camvarenans Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 

Mass. Bond & Ind. Co. 

Chas. A. Day & Co., Inc., Boston. . 

Mass. Title Ins., pfd. 

Chas. A. Day & Co., Inc., Boston. . 


27 


L 


280 


Offered 


100 


540 
545 


195 
200 


1600 
1590 
1590 


495 
485 
485 


655 
660 
655 


735 
740 
740 


510 
510 
510 
82 
82 
81 
510 
1145 


1150 
1150 





New Hampshire Fire 


Chas. A. Day & Co., Inc., Boston. . 360 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 210 
Providence Washington 

Chas. A. Day & Co., Inc., Boston. . 290 305 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston.. 475 485 
United Life & Accident Insurance 

Chas. A. Day & Co., Inc., Boston. . 48 ant 


Arthur Atkins & Co. Formed 

J. Edward Atkins, formerly manager of the 
insurance stock department of Gude, Winmill 
& Co., New York, has just announced the 
formation of a copartnership with Arthur At- 
kins. The name of the new firm will be Arthur 
Atkins & Co., with offices at 27 William street, 
New York city. They will handle both bonds 
and stocks and Mr. Atkins will continue to 
specialize in insurance stocks. 


Life Underwriters Committee 
(Concluded from page 6) 


Joseph D. Bookstaver, 100 William street, 


N.. ¥. 
Neil D. 


New York, 


Sills, Richmond, Va. 


CoNVENTION ProGrRaM COMMITTEE 


F. Clark, 1 Federal street, 
Mass. 


A. Woods, 


William B. 
City, Mo. 


MacLaughlin, 
Tex. 


Hugh D. Hart, 100 William street, New York, N. Y. 


Paul chairman, Boston, 


Frick Building, Pittsburgh, Pa. 
924 McGee street, 


Edward 


Henderson, Kansas 


Guy Woolworth Building, Houston, 


CoMMITTEE REPRESENTING Ex-PRESIDENTS 


Henry J. Powell, chairman, Starks Building, Louis- 
ville, Ky. 
Orville Thorp, vice-chairman, Magnolia Building, 


Dallas, Tex. 


CHAMBER OF CoMMERCE Co-OpERATIVE COMMITTEE 

Edward A. Woods, chairman, Frick Building, Pitts- 
burgh, Pa. 

Franklin W. Ganse, 88 Arch street, Boston, Mass. 

Orville Thorp, Dallas, Tex. 

J. Stanley Edward, 310 Patterson Building, Denver, 
Colo. 

R. E. L. Stephenson, First National Bank Building, 
San Francisco, Cal. 

E. B. Hamlin, 1722 Keith Building,. Cleveland, Ohio. 

Thomas H. Daniel, Fourth National Bank Building, 
Atlanta, Ga. 


Magnolia Building, 


C. S. Foy Visits New York 

C. S. Foy, of San Juan, general agent for 
the Pan-American Life of New Orleans, for 
Porto Rico and the Dominican Republic, has 
been in New York for several days. Life in- 
surance is written in Porto Rico and the Do- 
minican Republic at semi-tropical premium 
rates, and much of the business consists of 
endowment insurance. In Santo Domingo the 
Government has been considering the require- 
ment of the investment of one-half of premiums 
received by outside insurance companies in 
Dominican securities. The companies are op- 
posed to this, and it is likely that if such a 
requirement is enforced, all or most of the 
companies operaitng in the Dominican Repub- 
lic will withdraw therefrom. 
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Insure In Sure Insurance 


LirE—AccipEnT — HEALTH 
TO MEN of CHARACTER and ABILITY 


We have open territory in which 
we will establish district managers 
in the following states: 


Kansas, Missouri, Texas, Ar- 
kansas, Nebraska, Wyoming, 
Colorado, Nevada, California, 
Washington, Oregon, and Illi- 
nois. 

All our policies are modern in 
coverage, liberal in occupational 
ratings, excellent commissions, and 
renewals, with home office aid in 
agency building efforts to those 
who desire to grow with a progres- 
sive Life Insurance Company. 





“Liberty Life AgentsDriveSorrowFromTomorrow” 


The Liberty Life 


Insurance Co. 
Liberty Life Bldg. Topeka, Kansas 
CHARLES A. MOORE, Vice President & Manager 






































ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts. 


Our Juvenile policies, written on children as young as 
one day old, go in full benefit automatically at age 5 
without re-examination. 


Our special low rate policies to business and protes- 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


A. C. TUCKER, President 











Sy 


STANDARD HANDBOOKS 
OF FIRE INSURANCE 


Published by Charles and 
Edwin Layton of England 


Insurance Guide and Handbook 
Sixth Kdition by R. C. Simmonps, F. 1. A., and Jos. H. Mar. 
THEWS, F.C. I. I: 
In 2 vols. 1. Life Assurance. Price $7.50 
2. Fire, Accident, Marine, etc., Insurances. 
Price $7.50 
The whole of this well-known treatise has been most thor. 
oughly revised by leading experts, and the work completely 
covers the Syllabus of the C. I. I. 


Vade Mecum for Fire Insurance Officials 

By Joun Cipss, F.C. 1.1. Price $3.00, orinterleaved, $3.25 
A pocket guide for the use of surveyors and others, in which 

Fire Risks, Terms, etc., are arranged under a new system of 

numbers. 


Bunyon’s Law of Fire Insurance 

Seventh Edition by R. A. Bateman, B. Sc. Price $17.50 
This recognized authority on the Law of Fire Insurance has 

been thoroughly revised and brought up-to-date so as to include 

all recent decisions. 


Noverre’s Pocket Guide to Drafting Fire Insur- 
ance Policies 

Third Edition by Wm. H. J. Cox. Price $2.50 
This popular pocket guide has again been carefully revised, 

and will be found indispensable to the Policy drafter. 


Fire Insurance Surveyor 
Third Edition (revised and enlarged) by JAMES BLAcx. 
Price $3.50 
An instructive tutor to the student for the Chartered Insur- 
ance Institute Examinations. The definitions and detailed 
explanations of warranties, and the articles relating to mineral 
oils, etc., will interest the rank and file engaged in the business 
of Fire Insurance; while the special points, such as “‘Hands,” 
“Management,” ‘‘Plant,”’ etc., will specially appeal to those 
in command of branch offices. 


Average and Contribution in Fire Insurance 

By H. S. BE. (Barrister-at-Law). Price $3.00 
Including clauses under consideration, History of the Average 

Clause, Contribution Clause, Effect of the Average and Con- 

tribution Clauses, Second Condition of Average, Percentage 

Average Clauses, Average Condition, Average and Contribu- 

tion, New Method of Apportionment. 


Fire Loss Settlements and the Conditions of 
Fire Insurance Policies 
By Tuomas J. MILNEs. Price $3.00 


A handbook both for the Insurance man and for géneral use. 
Recommended to C. I. I. students. 


Insurance Principles (other than Life and 
Marine) 

By ERNEsT Brooke, F. C. I. I. (Assessor). Price $1.00 
A pocket reference book for the use of Insurance men, inter- 

eaved. 

Fire Insurance Contracts 

By ERnEsT Brooke, F. C. I. I. 


Fire Reinsurance 
Second Edition. By GgorrrEY W. WILKINSON. Price $1.25 


Common Hazards in Fire Insurance 


Price $4.00 


By GEOFFREY W. WILKINSON. Price $1.50 
Outlines of Burglary Insurance 
Second Edition. By F. D. McMILLan. Price $5.00 


Address orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 


INSURANCE EXCHANGE 135 WILLIAM “STREET 
CHICAGO NEW YORK 
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Earthquake Hazards and Insurance 


IX.—OBSERVATIONS ON RECENT EARTHQUAKES 
By FrepericK L. HorrMan, LL. D. 


Consulting Statistician, The Prudential Insurance Company of America 


tainly have been no less than some seventy recorded seismic 
shocks throughout the world, of which a considerable por- 
tion have occurred in the United States, chiefly in California. The 
record is one that should disturb the minds of those who are lulled 
into the belief that the earthquake risk in this country may safely 
be treated with a large measure of indifference. There are, unfor- 
tunately, too many scientists, or alleged scientists, who do not hesi- 
tate to rush into print with the optimistic assurance that earthquakes 
in this country, and particularly in the Eastern States, are not 
likely to prove of serious significance. Nothing is more amazing 
than to read the glib assurances of men in positions of responsibility 
who, during the last few years, have come forward with statements 
which are utterly at variance with the facts and frequently contra- 
dicted by current experience. Earthquake prediction ‘in the present 
state of seismological science is practically impossible. It is neither 
safe to assume that earthquakes will occur in certain sections or at 
certain times nor that they will not occur in certain other sections 
heretofore relatively free from seismic shocks. The fundamental 
condition or the nature, strength and equilibrium of the earth’s crust 
is as yet a science in its infancy. It is quite probable that in course 
of time some agreement will be arrived at to the effect that the most 
Important studies that need to be made concern the condition of 
the ocean beds, as to which at the present time far too little is 
actually known. 
At a recent discussion before the British Association for the 
Advancement of Science, it was emphasized that evidence from 


[) sin & the first six months of the present year there cer- 
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many sides was pointing to a much greater mobility of the crust of 
the earth, the continents being able to slide over the more plastic, 
although dense, materials in which they were floating like ice floes. 
Professor Gregory and Professor Watts agreed as to the existing 
evidence, pointing out that considerable mobility would raise the 
crust, but they also insisted that the older theory of the mobility 
expanding itself as a vertical rise and fall of the ocean floor was a 
conception, which accounts for many of the facts. It should be 
remembered that an elevation of less than four miles would bring 
all the Pacific floor above sea level. Sufficient experience has been 
had with sub-aqueous earth movements to support much of the 
foregoing assumption as to the inherent instability of the earth’s crust 
and of countless chance occurrences which now affect one region 
and now another more or less closely adjacent to the ocean beds. 
Many exhaustive investigations are required to determine the facts 
necessary for at least an approximate judgment of where the stress 
and strain is most likely to manifest itself, for the view is now quite 
general that most so-called earthquakes are tectonic in their origin 
and not primarily the result of volcanic activity. 

The earth’s relief above the oceans is also subject to constant 
changes, due to soil erosion, the effect of rivers, rainfalls, etc. Hence 
there is a constant shifting of weight from one portion of the earth 
to another, which makes stability of the earth’s surface impossible. 
Instability of the earth’s crust being, therefore, an inherent factor, 
seismic shocks are a permanent feature which may possibly become 
much more serious since, regardless of the assumed vast age of the 
earth, it is yet comparatively only a new formation in the universe, 
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in which finality of the crustal development is out of the question. 
It is not the present purpose to enlarge upon these technical aspects, 
but merely to emphasize their importance as fundamental principles 
of seismological observations. 

In the Boston Transcript for December 2, 1925, Oliver McKee 
had an extended article under the title ‘New England Need Not 
Fear Severe Earthquakes.” In the Boston Herald of April 10, 
1926, Rev. Francis Tondorf, Director Seismological Department, 
Georgetown University, also had an article with the heading 
“Severe New England Earthquakes Are Unlikely.”” In the New 
York Times for February 7 of this year, Professor Reginald A. 
Daly of Harvard University advanced similar views. The question 
arises as to whether these optimistic assurances advanced by scientists 
of considerable reputation do not involve the serious risk of deceiv- 
ing the public, which requires rather to be aroused to an always 
potential danger which cannot be guarded against otherwise at least 
as to property destruction than by insurance. 

The Quarterly Bulletin of the Seismological Society of America 
published a list of reported earthquakes which, however, is not as 
complete as would be desirable, but from this and other sources 
the following account of recent earthquakes has been derived: 

On January 2, 1926, there was an earthquake at Venice, Italy, 
of serious proportions. The walls of at least twenty houses in Venice 
were thrown down. Twenty-seven persons were injured in Trieste 
and an even larger number was reported from Venice. Five severe 
shocks were reported in Venice, running from ten seconds to a 
minute. 

On January 4, there was an earthquake reported at Onca, Conn., 
and neighboring towns. The shocks were felt in Plainfield, Sterling 
and Almyville. 

On January 6, there was an earthquake reported from Menlo 
Park, Calif., felt all around the San Francisco Bay region. The 
duration of the earthquake was four seconds and the intensity be- 
tween III and IV of the Rossi-Forel scale. The damage, however, 
seems to have been slight. 

On January 6 a severe earthquake was reported from Western 
Germany. 

On January 8, a violent earthquake shook Tuscany, Italy, for 
twelve seconds. Many towns suffered serious damage, centering 
in the mercury mining district. 

On January 10 the same district suffered another earthquake, 
which resulted in only a slight amount of property damage. 

On January 15 at Pizzola, Italy, a strong earthquake shock, 
lasting several seconds, was felt around the town, about sixty miles 
northeast of Rome. The shock followed a series of slight earth- 
quakes which had continued during the previous three days. 

On January 23 shocks were reported from Siena, Italy, and as 
many as forty were recorded during the course of the day. 

On January 24 an earthquake was reported from the Caroline 
Islands in the southern Pacific Ocean, but no report is made as to 
the damage done. 

On January 27 a series of earth tremors, lasting several seconds, 
shook the village of Saranac Lake, N. Y. It is stated in this con- 
nection that in the last ten years several slight quakes have been 
felt in this region. No serious damage, however, was done. 

On February | there was a severe earthquake in the Solomon 
Islands, during which a Catholic mission church was destroyed. 

In February there was a severe earthquake at Aomori, Japan, 
lasting one minute and fifteen seconds. 
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On February 8 seismic shocks occurred in Nicaragua, but the 
report gives no details. 

On February 10 there was a report of a shock from Toledo, 
Spain, of which the centre of disturbance was estimated at about 
6000 miles distant. Reports of this sort are exceedingly confusing, 
Frequent reports of shocks felt in this country have reference only 
to earth movements thousands of miles away. The epicentre js, of 
course, in all cases the major seat of the disturbance and should, 
if possible, be located and mentioned in local reports to avoid 
confusion. 

On February 14 a slight earthquake was felt at Redondo Beach, 
Calif. 

On February 14, also, a submarine earthquake shook the coast 
of Salvador, lasting for about two hours. 

On February 18 Southern California was shaken by an earth. 
quake of moderate intensity. The shock was felt in Los Angeles 
and Ventura. The shock was of the rolling variety and lasted about 
five seconds, centering in the Simi Valley, twelve miles inland from 
Ventura. At Santa Barbara clocks were stopped and two windows 
were broken in the high school. The damage was confined to super 
ficial cracks. In Los Angeles the only damage reported was the 
throwing out of the Southern California Edison Company’s switches 
at Saticoy, ten miles from Ventura. The shock was also felt at 
Santa Monica. 

On February 27 a severe earthquake occurred on the Island of 
Zantes, Greece. Houses and shops are reported to have collapsed, 

On March 4 there was another earthquake in Greece, causing 
considerable damage. The shock was registered as far as Sofa, 
Bulgaria. A cliff was shaken from a mountain side and rolled down 
into the valley, crushing a train and killing many of the passengers. 

On March 11 a severe earthquake of long duration occurred in 
southern Peru. Several towns were affected, and the railway ser- 
vice was interrupted by landslides. 

On March 16, 190 houses collapsed during a heavy earthquake 
at Denizlu, Asia Minor. Seven persons were killed and many were 
injured. 

On March 17 an earthquake was reported from Colombia, but 
without details. It appears to have occurred about 100 miles north 
of the coast of Colombia. Such reports, of course, are of little 
value unless the precise location of the epicentre is indicated. 

On March 18 the Island of Castelfrossa, in the eastern Med 
terranean Sea, was severely shaken by an earthquake, during which 
seventy houses were destroyed and much other damage was done. 
The Island of Rhodes was also shaken by shocks lasting about forty 
seconds. 

On March 19 several earthquakes were felt in and around Quit- 
gua, Guatemala. No damage of serious extent, however, occurred. 
I was in Quirigua several months later, but could ascertain no facts 
of value. Earth movements in Guatemala are of such common 0 
currence, as well as in Salvador and Southern Mexico, that they 
attract little attention unless serious property damage is done. But 
all over the country one can observe houses and churches that at 
one time or another have been considerably damaged or been partly 
destroyed. 

On March 21 there was an earthquake at Adalia, Asia Minor, 
in which fifteen persons were reported to have been killed. 

On March 22 there was a slight earthquake at Harrisburg, Il, 
doing, however, no serious damage. 


On March 24 earthquake shocks were felt at Helena, Most 
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They were quite pronounced at Kenwood, Mont., a suburban sec- 

tion, but no serious damage was reported. 

On March 27 another severe earthquake shook the Solomon 
Islands, of which the epicenter apparently was on the bed of the 
Pacific. 

On April 3 there was a slight tremor of three seconds’ duration 
at Los Angeles, doing no damage. 

On April 6 there was a report from Horta Isiand in the Azores 
of an earthquake doing some damage, lasting twenty-two seconds. 
In the light of the subsequent disaster in the Azores, this shock 
might have been looked upon as a warning unless discounted by local 
sismologists assuring the public with their ill-considered observa- 
tions. What is true of the Azores may be true of any section where 
earth movements have been felt. I shall subsequently refer to the 
Azores earthquake of August, with its immense damage to the City 
of Horta. 

On April 10 there was a report of an eruption of the volcano 
Mauna Loa in the Island of Hawaii near the city of Hilo, during 
which the village of Hoopulos was completely wiped out by the 
lava flow, and which was preceded and followed by several earth- 
quakes of an intensity sufficient to dismount the instruments at 
Kilauea observatory. Only those who have been to the volcano and 
who have been over the immense lava beds of the Island of Hawaii 
can appreciate the significance of volcanic outbursts and seismic 
shocks. This is likewise true of Central America. It was but a 
few months ago that I passed through the immense lava beds thrown 
out by the last eruption in Salvador, covering countless acres of 
fertile land and destroying villages where people had dwelt in 
apparent security for generations past. 

On April 12 there were two slight shocks felt at Healdsburg, 
Calif. 

On April 12, also, several seismological stations reported an earth- 
quake located in the Pacific Ocean between the New Hebrides and 
the Solomon Islands. The epicenter was located at latitude 12 
South and longitude 164 East. 

On April 18, according to reports from Teheran, Persia, eight 
heavy earthquake shocks occurred within six hours in the region 
of Macau, northwest Persia. 

On April 19 dispatches from San Diego and Calexico, Southern 
California, reported slight shocks in the vicinity of these cities on 
that day. 

On April 22, Hilo, Hawaii, was again affected by terrific earth- 
quakes, which continued to shake the district of Kilauea during the 
ten days that Mauna Loa was in eruption. 

On April 24 another shock was reported from Lima, Peru, but 
no indication of damage was given. 

On April 28, the Tacna-Arica region of Peru was the scene of 
an earthquake, but also without details as to damage done. 

On May 3 a severe shock was felt at Ventura, Calif., of be- 
tween ten and fifteen minutes’ duration. No damage was reported. 
On May 3 three heavy earthquake shocks were felt at Kehl, 
Baden, Germany. 

On May 11 an earthquake was experienced in the southern tip 
of the lower Californian Peninsula, which is referred to as a region 
of “frequent seismic activity.” 

On May 12 there was an earthquake of moderate intensity re- 
ported from Victoria, British Columbia, of which the epicenter, 
however, was 570 miles away. 
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On May |1 many residents of Westchester County, N. Y., re- 
ported a shock, recorded at Fordham University and New York 
Museum of National History. 

On May 14 a slight earthquake shock was felt at Santa Barbara, 
lasting about two seconds. 

On May 15 a slight earthquake was felt in Portland, Me., but 
no damage was reported. 

On May 24 a severe earthquake, preceded by a volcanic erup- 
tion, occurred at Sapporo, Japan. More than 900 persons were 
reported to have perished in one town alone. 

On May 25 an earthquake destroyed the village of Antemachia 
on the Island of Cos, Dodecanese. The damage was estimated at 
one-half million dollars. 

On May 26 an earthquake was felt at the Stamford University, 
lasting about ten seconds. 

On May 19 strong earthquake shocks were felt at Oaxaca, 
Mexico, but no damage resulted. During my visit to Oaxaca I 
made extensive inquiries on this subject, and from all parties I was 
assured that seismic shocks were a matter of common occurrence. 
However, none were experienced during the time of my visit as far 
as I know. 

On May 30 another shock was reported from Stamford Uni- 
versity, California. 

On May 31 the city of Three Forks, Mont., was shaken by an 
earthquake, but no material damage was reported. 

On June 3 the Solomon Islands reported another earthquake, 
probably originating on the bed of the Pacific Ocean. 

On June 5, according to Science Services, an earthquake occurred 
in the Pacific Ocean, south of Mexico, located approximately at 
8 latitude North and 103 longitude West. 

On June 14 an earthquake was felt at Almeria, Spain, lasting 
about four seconds. 

On June 20 press reports indicate a severe earthquake at Musko- 
gee, Okla., lasting for three or four seconds. 

On June 26 a severe earthquake occurred on the Island of 
Rhodes. 

On June 28 a severe earthquake took place in Central Sumatra, 
resulting in many casualties. 

On June 28, also, two earthquake shocks, lasting twenty seconds 
each, were reported at Singapore, Straits Settlements. They are 
stated to have been the most severe experienced in many years. 

An earthquake of serious proportions, doing considerable damage, 
occurred in Island of Crete during the month of June. In Candia 
about forty houses were destroyed and two to three hundred were 
left in a precarious condition. Some of the surrounding villages are 
said to have suffered considerably. In a letter to the London 
Times on June 25, H. H. Turner of the University Observatory, 
Oxford, writes that “After a long spell of comparative freedom 
from serious earthquakes, the shock of Saturday comes as a rude 

awakening.” He refers to some previous shocks, one of which 
occurred July 12, 1922, one September 6, 1926, another Septem- 
ber 6 and September 30, 1918, another on June 24, 1915, and 
still another, referred to as being the most severe of all, on Sep- 
tember 30, 1913. He works out an earthquake cycle for Crete of 
284 years and advances the view that the heaviest earthquake 
might occur anywhere in about one-third of this cycle in 95 years. 
He bases his conclusion in part upon four Japanese earthquakes 


which occurred 21 B. C., A. D. 832, A. D. 1684, which would 
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bring the next heavy earthquake in the year of 1968 on the basis 
of exact multiples of 284 years. 

In August some severe earthquake shocks were felt in England, 
regarding which a number of reports have been published in the 
London Times. It is said that there are on an average of twelve 
earthquakes a year in England, or seismic movements more or less 
perceptible to the ordinary observer. Reference is made to the work 
of Dr. Davidson, who has recorded over 12,000 shocks during 
the last 1000 years, and more than 250 shocks during the first 
twenty years of the present century. The amount of damage done 
by the British earthquake was relatively slight, but nothing could be 
more fatuous than to underrate future possibilities in this respect, if 
there should even be but a slight increase in the relative severity or 
extent of duration of the shocks that are certain to occur. 

Under date of August 31, announcement was made from Lisbon 
of an exceedingly serious earthquake in the Horta district of the 
Island Fayal of the Azores group. At least fifty persons were 
killed and many houses were damaged. No very satisfactory re- 
ports in detail are as yet available concerning this disaster, but it 
is certain it was the worst in the history of the Islands, reducing part 
of the town of Horta to ruins. The casualties, according to later 
dispatches, were over 200. 

The foregoing list is incomplete, but sufficient for the purpose of 
visualizing the earthquake risk anywhere and at any time. While 
this is being written, information is reaching me that the Pacific 


coast has suffered three shocks on October 22, two of which were 
of sufficient violence to do some local damage. Aside from San 
Francisco and Oakland, the shocks were felt in Santa Cruz, San 
Jose, Stockton, Palo Alto, Sacramento and Monterey. In the Palace 
hotel, plate glass windows were broken and plaster fell from the 
ceiling and small cracks appeared in the lobby floor. Clock, 
stopped in different buildings and molten type metal was shaken 
from the pots in the stereotyping room. Fortunately, the gas, light 
and water services were not interrupted anywhere. Within a week 
after these shocks, an even more serious earthquake occurred jp 
Armenia, causing many deaths and a heavy property loss, one-third 
of the population of one small town having been either killed o 
injured, 

If there is any one contingency which should be provided for by 
insurance companies, it is the earthquake hazard. The more un. 
versal this form of insurance, the lower the premium and the larger 
the amount of business. There is urgency for study and research 
to bring the fundamental facts into a collection of data useful for 
insurance purposes. The present state of statistics, especially as re 
gards damage done, is decidedly unsatisfactory. Insurance com. 
panies have a profound interest at stake in this matter and should 
make it one of serious concern and encourage research so that the 
problem may be better understood and that a new branch of bus- 
ness may be built up on solid foundations proportionate to its im- 
portance. 





Dangers of the Road-—British “Safety First” 
Campaign 


(From Our London Correspondent) 


A Public Safety Congress, promoted by the 
National Safety First Association has just been 
held in London, presided over by Sir William 
Gentle, formerly chief constable of Brighton. 
At the concluding session, which was devoted 
to a discussion of traffic accident prevention, 
many excellent suggestions were put forward 
together with much useful information. 


HuMAN ELEMENT 

In opening the discussion Captain J. W. 
Moore, chief constable of Huddersfield and 
‘chairman of the public safety committee of the 
Association, voiced the opinion that failure of 
the human element was responsible for more 
street accidents than any other cause; and, in 
the same way as educative measures had been 
successfully applied to safety problems on rail- 
‘ways and in industry generally, it ought to be 
possible to achieve similar results in regard to 
accidents upon the street. While sometimes 
‘due to ignorance, failure of the human element 
‘was more often due to thoughtlessness, preoc- 
‘cupation, the familiarity with danger that 
“breeds contempt,” and particularly, to impa- 
tience and selfishness. The natural human in- 


stinct of anticipation of danger and, conse- 
quently, of self-preservation had not developed 
so quickly as science had developed machinery 
and movement; but that instinct could be quick- 
ened by education allied with publicity and 


propaganda—as had been clearly demonstrated 
in the case of industry, and was beginning to 
take effect in relation to street accidents. 

In pointing out the value of a full accident 
analysis he remarked that in an attempt to show 
how the requisite information might be se- 
cured the Association had directed a special 
appeal to coroners to tabulate the causes which, 
in their opinion, after hearing the evidence, 
had contributed during the months of August 
and September to fatal accidents in which mo- 
tor vehicles were involved. 


If only for a year all fatal street accidents 
were 30 analyzed, full and reliable informa- 
tion as to what really constituted the chief 
hazards would for the first time be available, 
and only on such a basis could the most effec- 
tive remedies be applied. 


CAUSATION STATISTICS 


From an analysis of 430 inquests on 443 per- 
sons killed in motor accidents during August 
and September, 553 causes were, he said, in- 
dicated as contributory, as follows: 36.8 per 
cent might be taken as being within the con- 
trol of the driver; 5.3 per cent were due to 
the vehicle, and were not necessarily within 
the driver’s control; 47.4 per cent might be 
taken as within the control of predestrians, 
cylists, and other members of the public, and 
beyond the control of the driver; 7.5 per cent 
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were due to road conditions, normally within 
the control of road authorities, and 3.0 per cent 
were due to weather conditions, fire, etc., mak- 
ing a total of 100 per cent. 

The most frequent individual fault was ex- 
cessive speed on the part of the driver, having 
regard to all circumstances; adults carelessy 
crossing the road, children running into the 
road without looking where they were going, 
careless cycling, lack of proper attention on 
the part of drivers, adults stepping off the 
pavement without looking ahead, and pillion- 
riding coming next in order. 

After emphasizing the value of giving safety 
instruction to children, Captain Moore added 
that to be effective an educative campaign must 
be continuous, consistent, logical, and adapted 
to national characteristics. Just as the sale of 
cigarettes, soap, pills, and other commodities 
could be stimulated by a continuous advertis- 
ing campaign, so could the “safety habit” be 
sold to the public. What actually happened 
was that by constant reiteration of logical ad- 
vice, suitably presented, the public was grad- 
ually persuaded to adopt it and automatically 
to carry it out. 

Referring to the London taxi-driver, Sut- 
geon-Commander A. Douglas Cowburn, coroner 
for South London, remarked that in the course 
of many hundreds of enquiries into street fatal- 
ities he could recall very few in which London 
taxi-drivers were involved, and he could not 
recollect a single instance in which the conduct 
of the taxicab driver was deemed to be blame- 
worthy. He considered it only right to pay 
that tribute to a very excellent class of men. 

London, E. C., October 29, 1926. 
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Practice of 


Workmen’s Compensation 
Insurance 


A treatise upon the necessity for and 
development of workmen’s compensation 
jnsurance, together with much informa- 
tion as to its practice. 


By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 





A New and Comprehensive Book 
Just Published 





If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can you offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 

3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 

8. Explain to an insured how his 
rate is computed in accordance 
= the Experience Rating 

an. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘“‘Workmen’s Compensa- 
tion Insurance” just published 
by The Spectator Company, and 
written by S. B. Ackerman, As- 
sistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen's 
Compensation Insurance. 


Price per copy $4.00 


Bound in cloth 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Selection and Training of Casualty and Surety 


Field Men 


The selection and training of men for cas- 
ualty and surety field positions was the sub- 
ject of an address given before the Casualty 
Actuarial Society recently by C. G. Hallowell, 
secretary of the casualty agency department of 
the A*tna Affiliated companies, Hartford. Mr. 
Hallowell said in part: 

“T am sure that other companies find, as we 
do, that the very fact that they have training 
courses materially assists them in attracting 
desirable men to their organizations. The busi- 
ness needs men of good education—men who 
have been trained to think—and such men will 
seek to cast their lot with companies which 
offer them the best opportunities for learning 
the business and for future advancement. 

“The company with which I am connected 
has conducted special courses of personal in- 
struction at the home office during the past sev- 
eral years for the training of men for various 
types of field offce positions, such as special 
agents, underwriters, bond superintendents and 
group department representatives. 


DEPARTMENTAL TRAINING 


“Another type of instruction has consisted of 
what we call departmental training. Our ac- 
cident department has trained a number of un- 
derwriters for field offices and our automobile 
department has given a very thorough training 
to several men who serve as traveling repre- 
sentatives of that department. 

“We do not conduct schools at the home of- 
fice for the training of adjusters, cashiers, pay- 
roll auditors and inspectors. Such employees 
receive their training at field offices under expe- 
rienced men in these branches of the business. 


CASUALTY AND SURETY SCHOOLS 


‘In our casualty and surety schools, con- 
ducted since and including 1920, we have given 
training to 255 men, 219 of whom were salaried 
employees of the company, and 36 were trained 
in behalf of general and local agencies. 

“We have three separate courses in the cas- 
ualty and surety lines; one in accident and 
health, which runs for nine weeks; another in 
general casualty lines of fifteen weeks’ duration, 
and the bond course, which also runs for fif- 
teen weeks. 

“We seldom have a student take more than 
one of these courses. Then men are trained 
for underwriting and production work in the 
field, and generally speaking, we give more at- 
tention to underwriting procedure than to sales 
work. This is a reversal of our former prac- 
tice, as we have found it best to give the men 
a good grounding in a knowledge of the man- 
uals, policy and bond coverages and selection 
of business, and to give them their agency and 
sales training largely in the field. In our acci- 
dent and health course, however, we give more 
attention to sales work as the men who take 
this course are usually assigned to sales posi- 
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tions, and as a general rule have had previ- 
ous business and sales experience. 


SELECTION OF MEN 

“It seems desirable to say something of the 
sources from which we obtain our men, the 
types of men desired, and the methods used in 
selecting them. The men employed usually 
come under one of the three following classifi- 
cations : 

1. College graduates, who have been re- 
ferred to us by college vocational departments. 
The majority of our men have entered our 
schools immediately following their graduation 
from college. 


2. Applicants referred and recommended to 
us by men connected with the company. A 
considerable number of our men have come 
from this source, and we are encouraging the 
extension of this method in getting in touch 
with desirable men. 

3. The large group of men whose applica- 
tions for positions have not been invited by us, 
or who have not been referred to us by mem- 
bers of our organization. We have in recent 
years employed a comparatively small number 
of men in this group. 

“I might add here that many of the men we 
have trained in our casualty and surety schools 
have not had college educations. 


“In filling sales positions we of course look 
for men who have the commonly-known (but 
not so commonly-possessed) attributes or in- 
dications of sales ability. We do not, however, 
put these sales ability factors first in rating 
the men for our general casualty and surety 
schools. These men will either temporarily or 
permanently fill underwriting positions in the 
field; some of them will later become agency 
and production men, but we have found that it 
is best to first train them in our schools and in 
field offices, as underwriters, and then, if de- 
sirable, give them agency and sales training 
in the field. 

“We are supposed to have two distinct types 
of men in business—the thinkers and the doers. 
In the insurance business I presume the sales- 
men would be listed among the doers, and the 
actuaries and the underwriters would be classed 
as ‘thinkers.’ However, we recognize a third 
type of man—the combination ‘thinker-doers’ 
—and this is the type we want for our schools 
and for our field positions. 


“We have established valuable contacts with 
a number of colleges (and I might say that we 
have given preference to colleges which have 
well-developed business courses) and our pres- 
ent method is to have two of our field super- 
visors visit these colleges each spring and in- 
terview applicants referred to us by the college 
vocational departments. 


“In most instances each applicant is inter- 
viewed by both supervisors. The applicant’s 
record in college is carefully reviewed, and in 
this connection it is interesting to note that 
almost w:thout exception the men we have em- 
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ployed have earned 50 per cent or more of 
their college expenses. 

“Each supervisor interviewed from 300 to 
400 college undergraduates this year. It should 
be understood that all of these men did not 
apply to us for positions, but that they were 
interested in learning something of the oppor- 
tunities in our business. Following the inter- 
views, applications were given to probably 60 
or 70 men, and of these men 42 were employed. 
Incidentally, this group came from 28 colleges. 


TRAINING IN THE FIELD 

“When we have completed the preliminary 
training of the men at Hartford, we assign 
them to field positions and endeavor to see that 
they are given well-directed training under 
experienced field men. The results under this 
method are usually very satisfactory, and we 
follow up the work of the school men by hav- 
ing the school instructors spend some time with 
the men at the field offices. 

“Our school men are encouraged to continue 
their study of the business, and are informed 
as to various sources of information which are 
available to them. There are a number of 
excellent publications which we have recom- 
mended to our men, and we have found that 
it has paid us to give attention to this matter. 


FuRTHER TRAINING 

“There is unquestionably a need for a defi- 
nitely organized system of training along ad- 
vanced lines for the men who have completed 
the usual instruction courses for beginners. We 
are now planning a field instruction course—to 
be conducted at field offices—for our special 
agents and others, which will be based upon 
lesson material furnished by the home office. 
Most of our field offices now have regular meet- 
ings for the instruction of their men, but much 
of this work does not follw any very definite 
plan.” 


Historical Records Recall Interesting 
Events 
To the old-timers in the fire insurance busi- 
ness, the list of fire insurance companies that 
have failed, retired or merged, presented in 
The Insurance Year Book, Fire and Marine 
Volume, brings up visions of numerous con- 
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cerns which have fallen by the wayside in the 
passage of the years. This list embraces many 
hundred companies and occupies 25 pages in 
The Insurance Year Book. For instance, the 
names of the Armstrong, the Fire Association 
of New York and the Mutual Fire of New 
York, constituting the Armstrong trio, recall 
the famous banquet in December, 1891, at 
which their reinsurance in the Lancashire, of 
Manchester, was announced and Mr. Armstrong 
made his farewell address, the banquet having 
been attended by numerous notables in the in- 


surance business. Glancing along in the list 


_the eye falls upon the name of the Lancashire 


of Manchester, and which ten years after the 
above episode, reinsured its American business 
in the Hartford Fire. Casually scanning the 
list further, the names are noted of numerous 
companies, of one type or another, which, like 
meteors, flashed upon the underwriting firma- 
ment and were almost as quickly extinguished. 
The list of retirements furnishes food for 
thought and is a constant warning to under- 
writers of the necessity for conservatism in 
the conduct of their business. 


LARGE FORGERY LOSS 
Crimials Get $148,000 by Old Trick in 
New Dress 
Two checks, amountng to $153,000, drawn 
against the account of the Moredall Realty 
Company in the Equitable Trust Company, New 
York city, were discovered to be forgeries. The 
culprits are said to have secured $148,000 on 
the transaction and the National Surety Com- 
pany and the American Surety Company are in- 
terested vitally since they carried the forgery 

insurance for the Equitable Trust. 

The two individuals, who worked the deal 
involving the forgeries, hired a third man who 
was honest, as their representative in a newly- 
organized firm called the Fordco Products 
Company and located in the Military Park 
Building in Newark. The two‘who are charged 
with the crime gave their representative two 
checks, each for $76,500 drawn on the Equi- 
table Trust against the realty company. These 
were deposited and then, by messenger $68,500 
was withdrawn, followed by $79,500. The fact 
that the deposited checks were forgeries was 
not discovered at once and the bank paid out 
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MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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